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Every piece of fire apparatus in the city was used to fight the flames, 
but nothing could be done to stop their progress. 











NEWSPAPER account of the recent $250,000 fire at 
Rochester, N. Y., mentioned that 


This would indicate that it was only good luck that saved 
Rochester from another conflagration, and that fire fighting 
conditions have not yet reached an ideal state in that city. 





N attempting to make a speech before a club in Boston last 
week, “Frenzied Finance’ Lawson made a bad break, 
thus again confessing that he is a prevaricator. He has de- 
nied in big type and very black ink, that he had any pecuni- 
ary interest in Everybody’s Magazine, in which publication 
his sensational articles appear. No doubt Everybody's Maga- 
zine would be glad to get advertising business from the life 
companies. The alleged publishers in the December number 
say pleasant things about the companies while referring to 
Lawson’s article pitching into them, thus trying to keep these 
corporations on the gridiron. In speaking to the club on finan- 
cial conditions, Lawson spoke of these articles in “my maga- 
zine.” Subsequently he endeavored to correct the statement, 
but it was so generally noticed that his explanation received 
little credence. Lawson claims to have precipitated the recent 
“slump” in the stock market by his sensational methods in 
“bearing’’ certain stocks. We note that a man in Pittsburg 
committed suicide because he had lost a small fortune through 
the decline in stocks. Lawson has told of two others who 
took their lives because of losses incurred in some of his 
schemes, but the number who have lost fortunes through his 
insane antics is unknown. If Lawson has any conscience, 
these calamities directly and indirectly traceable to his opera- 
tions ought to keep him awake nights. 





— weeks ago a paragraph appeared in THE SPEcCTA- 
TOR to the effect that the Reliance Life of Pittsburg 
had made certain changes in its official staff, “due to dissatis- 
faction with the results achieved for the money expended.” 
Such report was current news in the field, and substantially 
the same statement was printed in other insurance journals. 
President Reed of the Reliance wrote us to correct the re- 
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port, saying that the changes in the official staff were not 
made because of dissatisfaction with the work of the officers 
named, and that they had been simply assigned to other 
positions in the field. This letter we printed in our first issue 
after its receipt, which was apparently satisfactory to the 
company. But in the latest issue of The Journal of Eco- 
nomics, Mr. Putnam, the editor of that paper, asserts that 
THE SPECTATOR was influenced to print the original para- 
graph with a view to discrediting the Reliance, because that 
company had withdrawn its advertisement. This statement 
is as absolutely false as it is gratuitous. Our relations with 
the officers of the Reliance have always been satisfactory to 
us, at least, and, as a matter of fact, they had given us an 
order for supplies of various publications but a short time 
before the news paragraph in question appeared. At the 
National Life Underwriters convention, at which THE SPEc- 
TATOR had representatives present, there were various rumors 
circulating regarding the Reliance, the changes in the official 
staff and certain changes at New York, etc., undoubtedly 
being the foundation for them. There were also rumors 
that the directors were dissatisfied with the acts of the 
management in several respects, including the life insur- 
ance club business at New York, whose business is no 
longer turned into the Reliance. We printed the report 
as stated, and should have been derelict in our duty as pur- 
veyors of insurance news had we neglected to do so. The 
answer of President Reed would have disposed of the matter 
entirely had not the callow young man of The Economist 
thought it furnished him an opportunity to injure THE SpPEc- 
TATOR by maliciously misrepresenting the facts. Mr. Put- 
nam has long been afflicted with an undue appreciation of 
himself, and has posed as a self-constituted censor of insur- 
ance companies and insurance journals. So long as he con- 
fined his publication to the airing of his individual idiosyn- 
crasies regarding insurance, insurance men and insurance 
journals simply laughed at him as a harmless sort of a bore; 
but when he indulges in deliberate falsehoods regarding his 
contemporaries, his boredom becomes offensive and it is 
time to puncture his bladder of self-sufficiency. 





NATIONAL SUPERVISION OF INSURANCE. 
HERE are indications that the long-mooted question of 
national supervision of insurance will be brought be- 
fore Congress for consideration at no distant day. The 
subject has been under discussion for many years, and con- 
tinued agitation will in the end undoubtedly accomplish the 
desired result. President Roosevelt, in his message to Con- 
gress, delivered last week, after reciting the aims and pur- 
poses of the recently created Bureau of Corporations, said: 
The business of insurance vitally affects the great mass of the peo- 
ple of the United States and is national and not local in its applica- 
tion. It involves a multitude of transactions among the people of 
the different States and between American companies and foreign 
governments. I urge that the Congress carefully consider whether 
the power of the Bureau of Corporations cannot constitutionally be 
extended to cover inter-State transactions in insurance. 
This recommendation, following closely upon the senti- 
ments expressed by Senator Dryden in his address the week 
previous before the Boston Life Underwriters Association, 
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gives hope that Congress will be earnestly pressed to take 
up the subject without delay. Bills have heretofore been 
presented in Congress providing for national supervision of 
insurance—notably the Pattison bill in 1892 and the Platt 
bill of 1897—but no definite action has been taken. If Sen- 
ator Dryden will now push the matter with his accustomed 
energy, endorsed as he is by President Roosevelt, it is prob- 
able that a bill can be passed giving to the Bureau of Cor- 
porations supervisory authority over inter-State insurance 
transactions. 

In the course of his address in Boston, Senator Dryden 
quoted from THE SpEcTATOR of January, 1898, as follows: 


It seems clear that it is the duty of Congress to so legislate, from 
time to time, as to keep the laws of the country abreast with modern 
ideas, and to accord recognition to everything that will stimulate and 
facilitate inter-State commerce and friendly and business intercourse 
between the citizens of the different States. The growth of the 
country and its development in wealth and prosperity are dependent 
upon its so doing. It has the power most unquestionably under the 
Constitution to designate the factors that go to make up inter-State 
commerce, and to legislate for their regulation and supervision. It 
has so legislated regarding railroad and steamboat transportation, 
regarding banking, telegraph lines, etc., and it has but to declare in- 
surance to be a necessary factor of inter-State commerce to have it 
recognized as such by the courts of the country. 


Commenting upon the above, the Senator said: 

This view of the matter covers the subject in its essentials, and 
this, in my opinion, is the position upon which any further efforts to 
secure national regulation must rest. Insurance is to-day one of the 
most important factors which enter into commerce, trade and indus- 
try, and whatever can be said in favor of the national regulation of 
banks and railways holds good with equal force in the case of insur- 
ance. Just as we would not for a moment tolerate the idea of re- 
pealing our national banking and inter-State commerce legislation, 
so, I am satisfied, the people would never regret the passage of an 
act by Congress regulating insurance between the States. It is my 
firm conviction that such an act would be productive of most excel- 
‘lent results, increasing the security of insurance to the policyholders, 
diminishing the now considerable amount of needless clerical labor 
to meet the requirements of some fifty different States and Terri- 
tories, decreasing the expense rate, decreasing the burden of taxation, 
increasing the returns to policyholders and thus decreasing the cost 
of insurance, broadening the scope of administration, and, in a word, 
nationalizing the business and giving to it the protection of the 
Federal Government to which it is rightfully entitled because of its 
universality and high social economic functions, indispensable to the 
welfare of the people of this nation. 


Referring to the decision of the Supreme Court in the 
case of Paul vs. Virginia, wherein Justice Fields ex- 
pressed the opinion that insurance is not commerce, Senator 
Dryden holds that this was merely the individual opinion of 
Justice Fields and not the expression of the judgment of the 
full bench. At best, it does not go to the root of the matter, 
for there was no law of Congress before the court, the con- 
stitutionality of which was to be passed upon. When such a 
law is passed and properly presented to the Supreme Court, 
the full bench will give it consideration and determine 
whether or not it conflicts with the provisions of the Consti- 
tution. The obiter dicta of Justice Fields has been a scare- 
crow long enough, and should be put to the test of Con- 
gressional enactment, covering the whole subject in contro- 
versy, and not merely an isolated feature of it. First make 
the law, and let those who desire question its constitution- 
ality. 
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Should the President’s recommendation be followed by 
Congress conferring upon the Bureau of Corporations power 
to supervise inter-State insurance transactions, this may 
prove an entering wedge for further legislation creating an 
insurance department which shall have jurisdiction over all 
insurance companies doing an inter-State business, giving it 
authority to pass upon the solvency of insurance corpora- 
tions, to grant them licenses to do business, which licenses 
should be recognized in every State and Territory in the 
Union, to make examinations and, in fact, to substitute the 
National Government for the fifty-odd State insurance de- 
partments that now operate to embarrass and harass the busi- 
ness of insurance. Representative Morrell has introduced a 
bill calculated to give the Bureau of Corporations power to 
exact reports from insurance companies, but it falls far short 
of what is desired in the interests of insurance. It simply pro- 
vides for another department for the companies to report to, 
and in no way supersedes State supervision. There is little 
likelihood of this bill becoming a law. 

On another page of this issue of the THE SPEcTATOR will 
be found the views of several prominent underwriters upon 
the subject. ; 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 

At a recent meeting of the directors of the Eagle Fire Company 
an increase of $100,000 in the capital of that company was voted. 

O’Connor, Newman & Co., fire insurance brokers at 56-58 Pine 
street, have found it necessary, owing to their largely increasing 
business, to take more commodious quarters, and have accord- 
ingly secured a suite of offices on the fourth floor of the same 
building. 

The Appellate Division of the Supreme Court in the First Depart- 
ment has reversed the verdict awarded by Justice Amend and a 
jury in. the case of the Eppens, Smith & Wiemann Company, against 
the Hartford Fire, and ordered a new trial. This case was the out- 
come of the Tarrant explosion, which occurred October 29, 1900; 
the appellant claiming that the Tarrant explosion blew down the 
front wall of repellant’s building in which the insured property was, 
whereupon the policy terminated, as the loss occasioned was due 
to the explosion only, and not from direct fire. 


The electrical committee of the Underwriters National Electric 
Association is working toward a simplification of the rules and reg- 


_ ulations relating to detail, method and construction of electrical 


installations, as laid down in The National Electrical Code. 

The Insurance Department is now requiring the foreign companies 
whose trust deeds permit the return of surplus over the $200,000 de- 
posit, to so alter them that nothing can be paid back except upon 
approval of the Superintendent of Insurance. 


J. T. Dargan, president of the Atlanta-Birmingham, was in town a 
few days ago. 

H. R. Van Norman, who was admitted as junior member in the 
firm of P. B. Armstrong & Co. of this city late in November last, is 
a son of C. C. Van Norman, president of the Independent Fire, vice- 
president of the Equity Fire, and a director of the Metropolitan Fire, 
all of Toronto. P. B. Armstrong & Co. represent these companies 
as United States managers. 

The Brokerage and Agency Corporation of New York City has 
been incorporated with a capital stock of $10,000. The directors are: 
D. G. Casey, B. A. Boughan and R. J. Dunphy, all of this city. 

Davis, Dorland & Co. have removed to the Royal building, south- 
west corner of William and Fulton streets. By a curious coincidence, 
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the firm now ocupies a floor of the same number as that of its former 
office in the Woodbridge building, same street number (100) with the 
same landlord. 


December 15, 1904] 


The annual election for directors of the Empire City Fire was 
carried by President Lindley Murray, who cast 1142 votes and re- 
elected the old directors. Henry C. Quimby, representing Theodore 
H. Price, voted 807 shares. This is the first time a ballot has been 
cast for the Price stock. 


Twenty-five shares of the United States Fire recently sold for 85. 


Circular No. 685 advises members of the Exchange that the broker- 
age certificate of Henry C. McClain, 150 Broadway, has been revoked. 


The Westchester Fire (agency department) is fitting up the entire 
eleventh floor of 100 William street, which it will occupy in the near 
future. 

The Long Island City agency of the Williamsburg City Fire and 
the Albany is with William Richensteen, No. 36 Jackson avenue. 


J. Romberg & Son will move early in January from 95 William 
street to the seventh floor of the Royal building, Fulton and William 
streets. 


A. M. M. Kirkpatrick of Toronto, general agent of the Home of 
New York, is in town. 


As a whole, sterage business has been dull this week. Coffee was 
the most active of the non-fibre class. 


H. E. Wilson, general manager of the Northern Assurance, arrived 
a few days ago on the “Lucania.” 


Fritz Schroeder, general manager of the Aachen and Munich of 
Aix-la-Chapelle, sailed for home this week on the “Kaiser Wil- 
helm II.” 

Life and Casualty Notes. 


Ten shares of stock of the Bond and Mortgage Guarantee Company 
were sold last week at 391; ten shares of Lawyers Title at 335, and 3 
shares American Surety at 180. 


The executive committee of the International Association of Acci- 
dent Underwriters met on Thursday last at the offices of the 
United States Casualty Company and passed a resolution to reduce 
the indemnity period under health policies from fifty-two to twenty- 
six weeks, the change to go into effect on January 1. Forty-eight 
out of fifty companies writing this line have agreed to the change. 
The question of abolishing the accumulation and beneficiary insur- 
ance features in accident policies was discussed at some length. 


The standard manual committee of the International Associa- 
tion of Accident Underwriters met on December 9 at the Hotel 
Manhattan to consider plans for the preparation of a manual giving 
a more uniform classification of personal accident risks. 


On December 5 the capital of the Empire State Surety Company 
was increased from $250,000 to $500,000, and its charter amended 
to permit of the transaction of other lines. With the increased cap- 
ital the company’s assets will be close to $1,000,000. The offices now 
occupied by the Lawyers Surety Company on Liberty street have 
been leased for a Metropolitan department, which will be opened 
within a short time. 


The New York Insurance Department has completed an examina- 
tion of the Life Association of America as of September 30, 1904. 
At that time the association had a net surplus over its $200,000 cap- 
ital, of $100,000. There is also $12,000 representing appreciation in 
value of securities. The reserve was found to be practically the 
same as calculated by the association. Its investments are said to 
have proved profitable, and the managers expect to write $5,000,000 
new business this year. The association is represented in New York, 
New Jersey, Pennsylvania, Maryland, Illinois, Rhode Island and 
California. 


The membership of the Insurance Clerks Mutual Benefit Associa- 
tion has now reached 932. 


The representatives of the four companies now forming the lia- 
bility conference decided on Wednesday last to continue the con- 
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ference tabulations intact in spite of their small number and the rate- 
cutting competition. 


H. R. Winthrop, assistant secretary and financial manager of the 
Equitable Life of New York, has been elected a director of the so- 
ciety, succeeding the late William A. Tower. 


The Life Insurance Club of New York has been organized by 
Richard Wightman and William R. Malone. Mr. Wightman re- 
cently resigned a position with the Reliance Life of Pittsburg, and 
Mr. Malone has resigned as director of agents in New York for the 
New York Life to promote this new venture. Mr. Wightman orig- 
inated the club system of selling life insurance through the medium 
of such magazines as Success, Outlook, Interior and Century. This 
insurance was sold principally on the monthly-payment plan, and 
the Reliance Life of Pittsburg took most of the business. The pro- 
moters of this scheme hope, by means of advertising aloné, to se- 
cure business, mainly on the plea that there will be no expensive 
agency system to maintain. Stock in the new company will be sold 
at $30 per ten-dollar share to give the concern a capital of $100,000 
and surplus of $200,000 to start. Headquarters will be at 425 Fifth 
avenue, and stock books will be opened on December 27. No agents 
will be employed. The promoters quote the statistics of various life 
companies to show what the life insurance business offers in the 
way of dividends to stockholders, and state further: 

“Each of these companies maintains an expensive agency system, 
and some of them use very antiquated methods and let the dust 
gather on their desks, and yet look at what their stock is worth and 
the dividends they pay! People generally don’t know these things. 
Those who do know secure all the insurance stock they can get and 
hold it tight. Happy indeed are the men and women who right now 
are fortunate enough to be able to get their hands on a few shares 
of the stock of the Life Insurance Club of New York. No opportunity 
like this has ever before knocked at your door. Are you inside and 
listening and ready to lift the latch?” 


F. H. Withington, of the actuarial department of the Mutual 
Life of New York, succeeds Dr. J. M. Emery as actuary of the 
Iowa Department. 


E. E. Clapp & Co., Metropolitan managers for the Fidelity and 
Casualty Company, have opened new offices at the northwest corner 
of Sixth avenue and Twenty-sixth street for the transaction of health 
and accident insurance. This office is in charge of Alva E. Stern, 
who has been with Clapp & Co. for over ten years and is in every 
way qualified to make it a success. 


The examiners of the New York Insurance Department have been 
particularly busy this year with the life insurance companies. In- 
vestigations are in progress into the standing and affairs of the Home 
Life, the Manhattan, the United States, the Washington and the 
Mutual Reserve. Thus far no reports of results have been given 
out on any of these companies, and so far as the United States 
and the Mutual Reserve are concerned, none may be expected for 
some time, as the examinations have only recently been begun. 
Pending the publication of the examiner’s reports, numerous rumors 
are in circulation, more particularly in connection with the Wash- 
ington Life. The company is said to have had under consideration 
a proposition for reinsurance in one of the larger stock companies of 
New York city, but its management announces that while such a 
proposition was made it was promptly rejected, and that the company 
will continue as formerly. This company has been in existence for 
nearly forty-five years, during which time it has pursued an honorable 
course, and it is now in shape to continue its operations with energy, 


while its financial condition will be found of a satisfactory character. 


CHICAGO AND THE WEST. 
Henry Fowler will start the Calumet going on February 1. 


Edward E. Hall, secretary of the Colonial of New York, is here. 


The Hamilton Fire of New York is about to enter Illinois, and J. 
A. Silvey is in Chicago for the purpose of selecting an agent there. 
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The Hamilton will probably put in about a dozen more agencies in 
other Illinois towns. It will also enter Minnesota, and probably 
Michigan and Wisconsin, in the near future, and other States later on. 


Western managers generally are very joyous over the present situ- 
ation of affairs. In volume and profit, 1904 in the West will be a 
very extraordinary year, and Western business will go far to pull 
some of the big companies out of their Baltimore deficit. Chicago it- 
self has been very profitable for most companies. 


Chicago is vastly improved as a fire risk, as compared with a few 
years ago. There are 135 fireproof buildings in the downtown dis- 
trict now, and contracts out for eight more, to be built at once. 


There are 531 sprinklered risks in Chicago, many of them down- 
town. Even the district southwest, on both sides of the river, shows 
a vast improvement. 


Manager Clunes of the London Assurance Corporation, and Charles 
Lyman Case, United States manager, have returned to New York. 
Manager Clunes visited the Pacific Coast. 


Dan Osmun retires from the Western Union Office on January 1. 


BOSTON AND VICINITY. 


William O. Webber gave an address on “centrifugal pumps” be- 
fore the Underwriters Bureau -of--New England, at the meeting 
Saturday. 


’ 


At the meeting of the Boston Insurance Library Association 
Saturday a form of amendment to allow associate membership for 
the new Boston Insurance Society was considered. 


A. S. Brown, Jr., formerly with Darling & Russel, and late with 
the John C. Paige & Co. agency, has become connected with Field & 
Cowles, and C. P. Woodbury has severed his connection with Darling 
& Russell to become associated with Field & Cowles. 


At the meeting Tuesday of the present week, the Boston Board of 
Fire Underwriters discussed, with a view of adopting the same, a 
standard form of binder, a matter which has been hanging fire since 
Commissioner Cutting disapproved a binder form prepared by the 
board some time ago. 


The well-known and highly respected agency of Silsbee, Baker, 
Greer & Ingalls, Lynn, Mass., celebrated its fiftieth anniversary, 
Thursday, last week. 


George E. Fisher, lately connected with the Edison Electric Com- 
pany, has been appointed electrical inspector of the New England 
Insurance Exchange. 


The commission on the height of buildings in Boston has divided 
the city into two districts, designated as “A” and “B.” In the first 
district, which is largely commercial, the height to which buildings 
may be erected is limited to one hundred and twenty-five feet. In 
the latter district, which is mostly a residential section, the desig- 
nated height is eighty feet. 


Life and Casualty Notes. 


The Boston agency staff of the Equitable Life gathered at the 
American House Tuesday, where they were addressed by Vice-Pres- 
ident G. E. Tarbell on “Ways and Methods of Improving Local Busi- 
ness Conditions.” 

At the dinner of the New Hampshire Life Underwriters Club in 
Manchester Tuesday evening the principal guests and speakers were 
Insurance Commissioner Linehan, Major E. V. Preston of the 
Travelers, and E. S. Scott of the Connecticut General Life. 


At the meeting of the fraternal committee of the National Insur- 
ance Commissioners’ Convention at the State House in Boston the 
past week, for the purpose of formulating a bill to be presented 
for legislative enactment, designed to correct existing differences on 
laws governing fraternal insurance, two bills were submitted for 
consideration. One was prepared by the National Fraternal Con- 
gress, and the other by the Insurance Commissioners. Both were 
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fully discussed, and a practical agreement is thought to have been 
reached. The conference adjourned to meet in Chicago this week, 
where the law section of the National Fraternal Congress will meet 
at the same time. 


NOTES FRO? PHILADELPHIA. 


The last installment on stock of the new Alliance Fire of this city 
is due to-day; this does not mean much additional cash, however, as 
fully seventy-five per cent of the subscription was paid in full. That 
the stock is held very closely by stockholders of the Insurance Com- 
pany of North America is evident by the fact that there has been 
no offering of it yet on the market, despite the fact that it has been 
diligently sought after. The company has been fully organized with 
the following officers: Charles Platt, president; Eugene L. Ellison, 
vice-president; Benjamin Rush, second vice-president; Henry W. 
Farnum, secretary, and Greville E. Fryer, treasurer. These gentle- 
men occupy the same official positions with the North America, ex- 
cept that Mr. Fryer is secretary as well as treasurer of that com- 
pany, and Mr. Farnum is marine secretary. The company will be 
ready for business immediately after the first of the new year, its 
charter having been granted on December 7, and it is understood 
that it will start out with approximately one million dollars’ worth of 
choice business, as reinsurance of the North America. . 


The Allied Mutual Insurance Company of Philadelphia has been 
incorporated in this State. 


A prominent underwriter said last week: 

Beside his well-known ability as an underwriter, the late Colonel 
George E. Wagner of this city was certainly without a peer as an 
insurafice statistician, and I wonder who in Philadelphia will care to 
take up that part of his work. In the early part of December it had 
been his custom of recent years to compile figures showing the per- 
centage of losses to premiums on risks in the congested district, and 
the result of his labors proved conclusively that rates there should 
have been higher, or better protection provided. The better pro- 
tection of that territory is a fact this year, thanks, in a great measure, 
to his untiring efforts, and it is a pity he is not with us still, to again 
compile his figures for the congested district, as the very satisfactory 
result there is probably largely due to the effectiveness of the new 
high-pressure fire main service, and Colonel Wagner is entitled to 
most of the glory of that achievement. 

The Underwriters Association of the Middle Department rules 1s 
to Reading, Pa., that the rule requiring suspension of one-third of 
the amount of insurance, when privilege is granted for vacancy or 
unoccupancy, may be waived, so far as dwellings only are con- 
cerned, upon payment of an additional rate of 10 cents per $100 
per annum, subject to same rule as to term insurance and short rates 
as at present applying. 


Life and Casualty Notes. 

It is understood that William T. Griffith will be the Indiana gen- 
eral agent of the Reliance Life of Pittsburg, as soon as the com- 
pany receives its license to do business in that State, for which it 
has applied. 


The Title Guaranty and Trust Company of Scranton, Pa., began 
business in the State of New Hampshire on December 1. 


It is expected that the total of new business placed on the books 
of the Provident Life and Trust for the year 1904 will reach the 
magnificent total of $18,000,000. 


A. L. Hoskins of Hoskins & Howell, managers in this district of 
the accident and liability department of the A*tna Life, has been 
elected president of the Belmont Cricket Club. 


Carl H. King has succeeded J. C. Kirkpatrick as general agent of 
the Pennsylvania Casualty at Atlanta, Ga. Mr. Kirkpatrick was 
forced to resign because of ill health. 


Isaac Kendig of this city, a general broker, but devoting much of 
his time to the life business, representing for a number of years the 
New England Mutual Life, died recently of paralysis at the age of 
sixty-eight. 











ER TTS 



































December 15, 1904] 
CORRESPONDENCE 


HARTFORD LETTER. 


[FRoM OUR OWN CORRESPONDENT.] 


The appointment of Kimball & Parker as New England managers of 
the new Alliance Fire of Philadelphia, which starts business the first of 
the year as a companion company to the Insurance Company of North 
America and the Philadelphia Underwriters, as announced in this col- 
umn last week, is just beginning to reveal its full significance to iocal 
insurance men. With the large string of heavy writers which Kimball 
& Parker have already in their office, and with the valuable assistance of 
the North American and Philadelphia Underwriters, which they have 
managed in New England for some years, this office has had the reputa- 
tion of being in a position to care for almost any sized line. With the 
acquisition of the new company comes an immense writing capacity 
which cannot be equaled probably anywhere in this vicinity, and these 
advantages are certain to be utilized to their utmost by local agents and 
the placers of the reinsurance departments of all the Hartford companies. 
The addition also adds considerably to the prestige of Fire Commissioner 
Charles E. Parker, who is the active member of the firm, and who has 
secured the reputation of being a most astute underwriter with many 
years’ splendid record behind him. 

Mention was made last week of a fire starting from a bright sun shining 
through a druggist’s colored window globe, setting fire to a garment 
behind the focus. The committee of adjusters on a loss which occurred 
last Tuesday in the residence of W. S. Lewis of Saybrook have con- 
cluded that the blaze originated from the rays of the sun shining through 
a gold fish globe set near the window. The rays, passing through the 
globe, were reflected to a curtain which ignited with the globe acting as 
a powerful burning-glass. 

T. & J. D. Evans, the new resident managers of the Adtna Indemnity, 
who succeeded Assistant Secretary Rowley in the Hartford office when 
it was placed on a commission basis, have removed from the quarters 
in the A8tna Life building to a room on the sixth floor of the Connecticut 
Mutual Life building, making still another addition to the many home 
offices and agencies now installed there. The old office was formerly 
the home office of the company when the executive business was trans- 
acted here. 

Despite the efforts of the fire companies, it was unofficially reported 
that Mayor William F. Henney would appoint Fred J. Bliss, son of Wat- 
son H. Bliss, the contractor, and himself well known as an insurance 
adjuster, to succeed Robert H. Fox as building inspector, and that John 
I’. Conniff would succeed himself as assistant inspector for the third term. 
Mr. Bliss is a republican and Mr. Conniff a democrat. At last night’s 
meeting of the common council Mayor Henney presented the names of 
Bliss for inspector and Conniff for his assistant. 

The announcement that the Hartford Fire had taken over the entire 
business of the Alexandria Fire of Alexandria, Va., followed closely upon 
the announcement that President Chase had left for a combined business 
and pleasure Southern trip earlier in the week, and now it is rumored 
that the Hartford Fire will shortly make a small addition to the rear of 
their present building. Several years after fire had gutted the old build- 
ing, a fireproof addition of the same size as the old building, on the corner 
of Pearl and Trumbull streets, was erected adjoining on the north, and 
the new addition will probably be only one or two stories and will adjoin 
on the west. The company uses only the first floors of the buildings, 
leasing the upper stories to tenants, among them the Hartford branch 
of the New York Mutual Life. The Alexandria Fire, which was incor- 
porated about thirty years ago, has a good lot of business, all in the vicin- 
ity of its home office, but has not been able to meet the competition of the 
larger companies. 

Joseph Carter, the colored man who tried to pass a check with the 
signature of ‘‘Morgan G. Bullkeley’’ forged thereto, has been sent to 
prison for not less than a year by a Superior Court jury. Gov. Bulkeley 
was placed on the stand and stated that Carter had never done any 
political work for him. Carter conducted his own defense, acting as wit- 
ness, prisoner and attorney, and said that the check was given him by a 
relative of Mr. Bulkeley’s who spelled his name with two ‘‘l’s.” 

A four-year-old accident case for $10,000 damages was tried in the 
Superior Court this week and has gone over again. 

The new Amoskeag fire engine for the new Tenth ward engine house, 
to be known as No. 12, has arrived and will be put into commission next 
week after a public tryout, which an engineer from the Manchester 
(N. H.) factory will conduct. 

Local agents are much in a quandary as to what will happen when 
they attempt to collect the new rates, which the New England Exchange 
has promulgated on nearly every tobacco warehouse in Hartford county, 
dating from December 8. The most optimistic assert that the first result 
will be the dropping of insurance by the large packers who do not require 
their policies for collateral for loans, and others believe that it will sim- 
ply force the corporations to ship their purchases to New York and the 
South, where they can work and handle the leaf and secure insurance 
at from one-third to one-half what the corrections call for. The experi- 
ence of most companies and agencies in Hartford shows a profitable run 
on tobacco in past years, although one company iu particular, with its 
home office here, and another foreign company with its general agency 
here, have lost money, apparently from indiscreet picking of their lines 
and risks and from having a small sub-agent in every town and village 
who had to have something accepted and who turned in a large amount 
of business among the small producers along with the desirable lines on 
the large corporations. 

William B. McCaw, who is leading the Travelers president’s contest, 
came down from Montreal last Wednesday with a $100,000 application, 
and after sufficient wonder had been created by that, he exhibited the 
check in payment therefor. Another $50,000 application came from Penn- 
Sylvania the same day. UNDERWRITER. 


Hartford, December 14. 
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COMMUNICATION. 


Not Authorized to do Business in Wisconsin. 
[To THE EDITOR OF THE SPECTATOR.] 


You will doubtless have seen an article in The Chicago Tribune and 
The Chicago Record-Herald to-day, giving a so-called ‘‘black-list’” of 
certain insuring organizations, and emanating from Commissioner Zeno 
M. Host of Wisconsin. Everyone in the insurance business doubtless 
understands that it is impossible for us to be entered in the State of 
Wisconsin, the State laws not making any provision for us. We there- 
fore do not object to his giving notice that we are not entered. The 
general effect of the article, however, with the use of the words “‘black- 
list’? and ‘‘expose,’’ would give the impression that we came under the 
head of ‘‘wildcats.’’ This will doubtless injure our business to a con- 
siderable extent unless the daily and trade papers call some attention 
to the fact that the Federal Lloyds is a legitimate insuring organization, 
issuing printed monthly statements of its financial condition and giving 
complete information regarding its underwriters. 

As we do not solicit business from insurers, Mr. Host must have se- 
cured his information from some insurance agent in the State, to whom 
we sent our quarterly statement, together with a letter stating the class 
of business we were willing to consider. Had he read this letter, he 
could have found that we stated that we would not consider any risk on 
which all the admitted companies did not have their full lines. From this 
he might have ascertained that we were not robbing the State of taxes 
nor competing with the companies paying taxes, but were only assisting 
in affording protection to the large insurers in his State who were unable 
to secure a sufficient amount of insurance in admitted companies. 

Thanking you for anything you may say which will assist in setting 
us right before insurance agents and the public, I remain, 

Yours truly, F. H. OSBORN, 


Chicago, December 9. General Manager. 











INDUSTRIAL INSURANCE. 


Good Business in Paid Claims. 

The opportunities offered the agent to build up new business while 
paying claims have been pointed out a great many times, and Superin- 
tendent S. B. Bass, of the Richmond district of the Life Insurance Com- 
pany of Virginia, knows how to work this point to perfection. On a 
$70 claim, fifteen cents of new business was written; on a $119 claim, 
forty cents; on a $285 claim, one $1000 ordinary policy was written and 
$31.30 collected; on a $90.00 claim, thirty-five cents new business was 
written; on a $75 claim, twenty-five cents was written; on a $70 claim, 
$7.50 was collected on the family insurance; on a $12.20 claim, twenty- 
five cents new business was written; on a $78 claim, $3.90 was collected 
and ten cents new business written; on a $50.20 claim, twenty cents 
new busines was written. This record is for one week and represents 
new business written and advance premiums collected on every claim 
paid during the week, except one. 





Miller’s Men Don’t Smoke. 
Superintendent Z. T. Miller of the Prudential’s New York district No. 
8 recently made a stirring appeal to his men for a perfect week, every 
man to produce at least six industrial applications. To make things in- 
teresting he offered to present every man who did not produce that 
number of applications a box of cigars. On November 19 Mr. Miller 
wrote as follows to the home office: 


No one in this district smokes. I offered a box of cigars last Saturday 
to every one who failed to write six applications. As a result we have a 
perfect week. Every assistant and agent in the district wrote six or 
more applications. We have a total of 515, or an average of nearly 
eight per man in the district. 

Good idea! What Prudential man could keep lit on a cigar, the ‘“re- 


ward” of non-productiveness. 





Hints for Industrial Workers. 

It seems incredible that at this stage of affairs, with all the canvass- 
ing that is being done by thousands of agents all over the country, and 
in view of the systematic efforts made year after year to spread the 
knowledge of the industrial business broadcast throughout the land, 
that one should be able to find people who do not even know what in- 
dustrial insurance is or any facts regarding it. Yet you will meet such 
people continually, and often they are the very ones who would avail 
themselves of it if they knew what it was and it was placed before 
them conveniently. After all, you can’t get very far away from straigit 
convassing if you would make a success as a buiness-getter. There is 
no short cut to success in the industrial business, nor, indeed, to any 
other. And this is the best season of the year to conduct it. 

A large acquaintanceship is a good asset in any business, but it is 
a positive necessity in this. In no business, save, perhaps, the profes- 
sion of law, is a large circle of business friends so necessary as in life 
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insurance. The industrial agent finds this unusually true, because he 
meets a great many more individuals than the ordinary agents, his 
relations with them are quite as intimate, if not more so, and he be- 
comes in many cases a sort of family institution, by reason of his con- 
tinued visits to the home itself, whether humble or otherwise. To make 
your business profitable, and your work productive, make your policy- 
holders your friends. Increase the list of your acquaintanceship to 
take in as many as posible. In this way you get the policyholders on 
your side, as it were. Experienced industrial solicitors all do this, you 
will find. They appreciate the value of acquaintanceship and utilize it 
to the utmost. 


This is certainly the season of all others when a man needs no addi- 
tional incentive to make him work out the best there is in him. 
Christmas time presents its own needs, and with these in view there 
is not an agent in the business who is not spurred on to his greatest 
endeavor. It is very true, however, that this is also the season when 
small change is greatly in demand for other things than life insurance 
premiums. Don’t let your policyholders use “Christmas’’ as an excuse 
for falling behind in premiums. Keep your arrears down, even now— 
most of all, now, when the tendency is often to “stand the life insur- 
ance man off.”” Call promptly for your collection as soon after ‘“‘pay- 
day’’ as possible, before the money has all been spent. Don’t forget 
that a life insurance policy is the best Christmas present also, and that 
you can make your own present surer by emphasizing this fact just now 
to your prospects. 

Nothing in the industrial business has been more noticeable than 
the constant improvement in the caliber of the men who are engaged 
in its rank and file. To-day no business in the country can boast of a 
finer set of young men—most of them eager, confident, faithful, ener- 
getic and shrewd; young men of whom any business might well be 
proud. The fact is the earnings of industrial agencies are gradually in- 
creasing, better men are entering its ranks, and they are making better 
incomes. No one need hesitate to recommend the industrial work to 
any young man about to start his business career, or desirous of chang- 
ing from unprofitable or uncongenial conditions. He will find in this 
business every opportunity for the display of individual talent and 
ability. “Young man, join an industrial company.” 


With some of the companies the Christmas season is also the ‘‘cash 
award” season, when the records for the past three months or so 
bring a substantial bonus to those who have been diligent and faithful. 
This will receive a welcome reception from the agent and the family 
of the agent fortunate enough to have earned and received it. It only 
goes to show how persistent the companies are in their endeavors to 
place every incentive before the agent to bring out good and effective 
work. Certainly the companies do their share. It is “up to you,’”’ Mr. 
Agent, individually, to do all in your power to warrant the contrivance 
of confidence on the part of the companies. They expect you to ‘‘de- 
liver the goods.”” They ‘‘pay the freight,’’ if you do. Now, ‘‘make 
good,’”’ Mr. Agent. 

We know a man who can work, but he won’t; if he only would, there 
would be nothing too good for him. But the trouble is he’s got the 
pocket-habit. He’d rather stand around with his hands in his pockets, 
thinking out plans to do his work, than actually get in and ‘‘do it.” 
He has ability, but lacks application. If you lack application, Mr. 
Agent, you will lack applications, too. Get down to business and don’t 
waste time thinking out short cuts; they only make the agent short 
who tries them. Every now and then somebody comes forward with 
a plan for getting business automatically, but it’s like some other 
autos—they ‘‘o’rter auto,’’ but they don’t. Plain, simple soliciting for 
business will get it every time, while the heavy thinker with the 
pocket habit will wonder where it all comes from. 





Minor Industrial Notes. 
—The St. Joseph (Mo.) district of the Prudential leads the entire 
field in respect of having the lowest percentage of gross arrears to 
debit for the ten months ending October. 


—The Prudential has a premium payer at Sparta, IIl., who has made 
advance payments on the policy of his child which extend to August 1, 
1919. We think this is the record for an advance payment. 


—On December 1 Superintendent N. L. See of New York No. 7, Pru- 
dential, gave a banquet at Arion Hall to his staff and other guests in 
celebration of the completion of his twentieth continuous year of serv- 
ice with the company. 


—The name Keokuk does not sound as if much might justly be 
expected from it in the way of industrial production, but the Pruden- 
tial’s Keokuk detached assistancy office (Quincy district) at the close 
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of a special ordinary effort for the week of November 14, showed the 
following gratifying result, a perfect week: Assistant G. Hopkins, 
$5000 ordinary; Agent J. Bell, seven applications industrial, $3000 ordi- 
nary; Agent F. Pugh, 7 applications industrial, $2000 ordinary; Agent 
C. Kendle, 13 applications industrial, $1500 ordinary. 


—While Christmas and New Years both fall on Sunday, their ob- 
servance on Monday makes it all the more necessary for agents to look 
after their collections well in advance. All will wish to start the new 
year unhampered by a lot of poor collections, the outgrowth of a pro- 
longed and expensive holiday season. 


—With the end of the year but a short time ahead, Prudential super- 
intendencies which lead in actual industrial increase for the year, in- 
cluding the week of November 28, are: J. M. Johnson, Philadelphia 7; 
H. R. Kendall, Louisville; J. Reid, Milwaukee 1; Z. T. Miller, New 
York 8; L. F. Miller, Allentown. Assistants.—E. B. McManus, Spring- 
field, Mass.; L. Schwartz, New York 7; A. Huebner, Brooklyn 8; A. A. 
Jekel, Louisville; W. G. Cowan, Orange. Agents.—W. Ettelson, Phila- 
delphia 7; H. Eberhard, Brooklyn 8; L. Trattner, Denver; B. Ringer, 
Brooklyn 5; J. Malkan, New York 2. 


—The home office force of the Prudential got together in an ordinary 
effort during the week of November 14 and produced $225,000 of business. 
This ought to make the field force prick up its ears, for it must be re- 
membered that this quarter of a million was written by men other- 
wise very busily engaged. The largest individual writers were: E. G. 
Lender, real estate department, $20,500; A. M. Woodruff, law depart- 
ment, $17,500; T. Thomas, real estate department, $15,000; M. Schiff, 
division C, $15,000; A. L. Martin, division G, $12,000; C. F. Mackin, med- 
ical department, $11,000; C. A. Wells, supervisors’ department, $10,500; 
H. Vernet, actuarial department, $9000; W. C. Sutton, division B, 
$9000; E. Littlejohn, medical department, $6000; W. Dauner, division B, 
$5000; C. P. Kendall, division G, $5000. The department producing the 
largest amount of business was the real estate department, $42,000. 
The department having the largest number of producers, the medical. 
The division producing the largest amount of business and the largest 
number of producers was division G, $29,000. 





NEWS OF THE WEEK. 


THE MIDDLE STATES. 





Attorney-General Cunneen on Safety Funds. 


IN a communication dated November 22, 1904, addressed to Superinten- 
deent of Insurance Hendricks, the Attorney-General has given an opinion 
regarding safety funds and the extent they are to be considered as lia- 
bilities. Following the receipt of this opinion, the New York Insurance 
Department has withdrawn its instructions to safety fund companies con- 
tained in its letter as of June 7, 1904. The Attorney-General says in 
part: 


In my letter of April 12 I advised you that the guaranty surplus fund and 
special reserve fund “‘constitute liebilities of the corporation, and must be so re- 
garded in any statement purporting to show the true financial condition of the 
company.” The word “liability,” however, used in connection with statements 
of insurance corporations to the Superintendent of Insurance has two distinct 
meanings. Section 118 of the insurance law directs that in estimating the liabili- 
ties of a fire insurance corporation, “there shall be charged, in addition to the 
capital stock and all outstanding claims, a sum equal to the total unearned pre- 
miums on the policies in force.”” The three items thus specified are all the items 
required by law to be enumerated and charged as liabilities, namely, capital 
stock, outstanding claims and unearned premiums. Assuredly, a guaranty surplus 
fund and a special reserve fund are not liabilities as the term is used in section 
118. But in addition to the items of liability thus enumerated, i. e., “liabilities” 
in the narrow sense of the term, if a corporation have an excess of assets over 
such liabilities, that excess, whether called surplus, net surplus, or surplus over 
all liabilities, is placed on the liability side of the statement, and in a different 
and broader sense of the term is itself a liability. It is in this broad sense of the 
term that guaranty surplus fund and special reserve fund are to be regarded as 
liabilities. They constitute a part of the surplus of the corporation and are 
liabilities only in the sense that surplus is itself a liability. Keeping this distinc- 
tion as to the different meanings of the word “‘liability” in mind, it is evident 
that the term “surplus over all liabilities’? has acquired by custom a particular 
meaning, to wit, surplus over all liabilities of the kind mentioned in section 118 
of the insurance law. 

Section 45 of the insurance law vests the Superintendent of Insurance with 
discretion as to the form of the reports and statements which shall be required 
of insurance nN. Such reports must, of course, include all items re- 
quired by law. The specific requirements of the statute are met, however, by 
including in the statement those liabilities specified in section 118. Whether the 
companies shall be allowed to report “surplus over all liabilities” as one item as 
heretofore, or shall be compelled to subdivide said item into the three funds of 
which it is in reality composed, is entirely within your discretion. Inasmuch as 
the guaranty surplus fund and the special reserve fund are liabilities in the broad 
and not in the narrow sense of the term, and as their separate enumeration 
among liabilities as indicated in your letter of instructions might injuriously 
affect the credit of the companies maintaining such funds by reducing the item 
of “surplus over all liabilities,” a modification of your previous ruling might be 
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had, if you should deem it proper, whereby the body of the report should con- 
tinue as heretofore, with a star connecting the item “surplus over all liabilities” 
with a foot note stating that this item includes a guaranty surplus fund and a 
special reserve fund of the respective amounts contained in such funds. To 
such a ruling there would be no legal objection. 


December 15, 1904] 





Middle States Life Insurance Notes. 
—The Reliance Life of Pittsburg has inserted a clause in certain of its con- 
tracts providing that they shall become fully paid up in event of the insured be- 
coming totally disabled. 


—Frank W. Killen, formerly secretary of the agency department of the State 
Life of Indiana, has taken charge of the agency department of the Life In- 
surance Company of Pennsylvania. 


—The December meeting of the Pittsburg Life Underwriters Association was in 
honor of B. F. Hadley, for nine years connected with The Insurance World, and 
now editor of The Insurance Advocate of New York. Resolutions of appreciation 
and good wishes were tendered him, and he was selected to open the discussion 
on “Publicity and Life Insurance, Uses and Abuses.” 


—Irvin Zimmerman, former manager of the Eastern department of the Security 
Life and Annuity Company of Philadelphia, has been appointed agency in- 
structor. The company has organized a home-office study course whereby as- 
piring agents are thoroughly drilled in the art of selling life insurance before 
taking up the work in the field. Already the number of failures through lack of 
proper familiarity with the business has noticeably decreased. 


—Clarence Hodson, manager of the Middle department of the Manhattan Life 
at Philadelphia, urges upon his agents the advisability of carrying insurance in 
the company they represent. He assures his men of the good results attending 
this practice. A sample policy furnishes a very much more convincing argument 
if it is filled out in the agent’s name and a goodly number of renewal receipts are 
attached showing that the solicitor has faith in his own medicine. 


—The Manhattan General Agency Company of New York has been incorpo- 
rated to conduct an agency for the Manhattan Life. It has a capital stock of 
$100,000, with power to increase to $300,000, and has as its officers: Charles M. 
Preston, president; J. DeLyon Howth, vice-president, and Louis L. Coudert, 
secretary and treasurer. The company proposes to give to those whom it insures 
an option on its stock equal in its par value to the annual premium on the policy 
issued. This option matures at fifteen months from its date, and does not im- 
pose any obligation on the policyholder to purchase the stock. Offices have 
been taken at 66 Broadway, the home office building of the Manhattan Life, 
where good men desiring to represent the company can open negotiations. 


Middle States Fire Insurance Notes. 
—The Humboldt Fire of Allegheny, Pa., has decided to enter New York 
State, and has appointed Francis H. Ross its State agent. 


—Frederick K. Gaston Insurance Company of Newark, N. J., has been incor- 
porated, with a capital stock of $25,000. The incorporators are Frederick K. 
Gaston, Frank N. Orton and Harris B. Johnson. 


—The German of Freeport, Royal Exchange, Agricultural, Westchester, New 
York Fire, Boston, and Farmers of York, Pa., have brought suits against J. 
Howard Cochran of Media, Pa., to recover $4,440.87 alleged to be due them as 
premiums on policies issued by him. 


—The National Board of Fire Underwriters has submitted a number of recom- 
mendations for improvements in the fire protection and water supply to the city 
authorities of Paterson, N. J. It is reported that the leading citizens consider 
the demands of the underwriters outrageous, and a number of them favor a 
home company. 





THE NEW ENGLAND FIELD 


Examination of the 4étna Life 


THE Connecticut Insurance Department has recently completed the 
usual quadrennial examination of the Attna Life Insurance Company 
of Hartford, as required by law. The examination began on the 19th 
day of April and was completed October 24th. In transmitting the 
report of the examiner to President Bulkeley, Commissioner Upson 
Says: ‘‘The result of the examination is very gratifying to the Depart- 
ment, and fully confirms the statement of the company as to its finan- 
cial condition.’’ According to the examiner, the Avtna possessed assets 
on December 31 last amounting to $68,103,152, which is $35,289 more 
than it claimed. The liabilities as shown by the Department are 
$3,011,958 less than those reported by the company, of which $825,771 is 
due to a lower amount of reserve being necessary, and $2,186,188 repre- 
sents the amount of reserve held by the company over and above the 
statutory requirements. By the Department’s figures the surplus to 
policyholders is $8,719,005, as against only $5,671,757 on the company’s 
own rigid standard. The report goes into a detailed explanation of 
the several items making up the statement and adds: “The company 
does life, accident, health and employer’s liability business, and it 
would have been impossible with the force and time at our disposal to 
examine into every detail of the company’s operations of the last four 
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years, but the investigation was carried deep enough in each depart- 
ment to make it quite apparent that the company is dealing fairly 
with the policyholders and complying with all the requirements of the 
law.” It is scarcely necessary for us to add that the conservative 
methods of the company, as disclosed by this examination, augur well 
for the complete protection of the policyholders’ interests. 





New England Life and Fire Insurance Notes. 


—Frank E. Sweeter, formerly president of the Washington Fire and Marine 
of Boston, which reinsured all its business in 1888 and retired from business, 
died at his home in Brookline, Mass., a few days ago as the result of an 
operation. 


—The Boston Mutual Life shows evidence of growth under the new manage- 
ment. In July, for instance, it wrote 600 policies, while its record for November 
was over 2200, including industrial in both cases. The agency force also has in- 
creased from 50 to 250. 


—The Massachusetts Mutual Accident of Boston was twenty-one years old 
December 8. Its agents took due notice of the event by sending in about one 
hundred new applications, which were highly appreciated by the management. 
This company entered the industrial field July 1, and is now writing about 1200 
policies of this class per month. 


—James B. Estee, second vice-president of the National Life of Vermont, re- 
ports November business to have been the best of any month this year. It was 
also one of the best months in the history of the company. Only twice before 
in the company’s experience have so many of its agents contributed to a month’s 
record. In comparison with November, 1903, the gain was $877,465, or 59.73 per 
cent. The new issues for the year 1898 amounted to $12,570,820. For eleven months 
of 1904 they were $20,562,246. The company writes about $2,500,000 during De- 
cember. 

—The Columbian National Life of Boston expects to close the year with be- 
tween $24,000,000 and $25,000,000 insurance in force. For a company but little 
over two years old, this is a highly creditable record. The Columbian National 
has just opened offices at Minneapolis and Milwaukee. M. D. Fenno is in 
charge at the latter point. John D. Davis of St. Louis, vice-president of the 
Mississippi Valley Trust Company, was elected a vice-president December 8. 
New directors are Phillip Stockton, president of the City Trust Company of 
Boston, and G. F. Rand, president Columbia National Bank of Buffalo. 





THE WEST. 


The Situation at Knoxville. 


THE situation at Knoxville, Tenn., has been thoroughly investigated by 
a special agent of a large company, who writes as follows to his home 
office: 


Knoxville, aside from the Woodruff fire, has had three conflagrations, in not 
one of which has the question of moral hazard been raised, and prior to the first, 
covering a period of nearly half a century, it regularly at the end of each year 
showed a profit on the right side of insurance companies’ ledgers. But the city 
has outgrown its shell. What was good for Knoxville twenty-five years ago is 
inadequate to-day. It is not only a question of additional fire-fighting apparatus 
and men, but larger water mains and better service. That there has been a de- 
termined effort to improve conditions is shown by the action of the city authori- 
ties in the following expenditures, all within the past twelve months, i. e., nine- 
teen new hydrants, 4-inch piping, on State street, immediately back of Gay and 
in the congested business district, have been replaced by ten-inch mains. The 
entire fire-alarm system is now being rewired and will be practically new when 
completed. A second-class La France engine will arrive and be installed next 
week, also a double twenty-five-gallon chemical carrying 2000 feet chemical hose, 
1000 feet fire hose, ladders and a $2000 combination wagon. On January 1 next 
the new fire department headquarters will be finished, and will have installed at 
that time eighteen horses and ten additional men, making an expenditure of over 
$70,000, with considerable improvements in the nature of protection for outlying 
districts to be provided for, and which we have assurance will be done during 
the coming year. contract for new waterworks has been signed, to cost 
$750,000, and if a deal is not made with the present company to buy them out, a 
new plant will be completed in about a year’s time, which will be the property of 
the city—the present number of hydrants, viz., 226, to be doubled. In a con- 
ference had between the chairman of the Board of Public Safety and his com- 
mittee and insurance adjusters, the former, backed by his committee and also the 
Mayor, stated their determination to put Knoxville on the basis of a first-class 
town, and given a little time, the work accomplished the past twelve months is 
a sufficient guarantee of earnestness and ability to perform. 

Knoxville is without exception the best-built town in the State; her people are 
now assured of the fact that she is handicapped by present environments, and 
will not be parsimonious in the expenditure of moneys to place her where she 
rightly belongs. 


After expressing his opinion as to the desirability of his company car- 
rying small lines in the city’s congested district and giving a resume of 
the present condition of the fire protection and water supply, the writer 
closes with the following: 


In view of the foregoing facts, it is my opinion that as conditions are getting 
better and will steadily improve, that we should continue in the even tenor of 
our way, believing that we can with confidence look forward to the recouping of 
our losses and an assured profit in the near future. 





Michigan Commercial Insurance Company. 
THE Michigan Commercial of Lansing, Mich., has completed organiza- 
tion and elected the following-named officers: Frank A. Hooker, Lan- 
sing, president; Robert Henkel, Detroit, vice-president; A. D. Baker, 
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Lansing, secretary and treasurer; B. L. Hewett, Lansing, assistant 
secretary. The directorate is composed of G. A. Voight, Grand Rapids; 
Samuel J. Titus, Battle Creek; N. Kyer, Ann Arbor; F. D. Bennett, 
Jackson; E. F. Cooley, Lansing; H. F. Colby, Dowagiac. 

The company will commence business on January 1, with a paid-up 
capital of $200,000 and a net surplus of $100,000. For the present it 
will do business in Michigan, Illinois, Wisconsin, Missouri, Minnesota, 
Pennsylvania, Rhode Island and Washington. 





Western Life and Casualty Notes. 
—W. B. Babcock, manager of the Reliance Life in Chicago, committed suicide 
on December 6. 
—The disagreements in the firm of W. A. Alexander, Western general agents 
for the Fidelity and Casualty, have been taken into court. 


—The American Trust and Savings Company has been organized at Evans- 
ville, Ind., M. S. Sonntag, the local agent, being vice-president. 

—The Register Life and Annuity Company of Davenport, Ia., will write 
ever a million of new business this year, finishing with over four million in 
force. 

—E. A. Helm of Saugatuck, Mich., for many years a special representative of 
the Northwestern Mutual Life of Milwaukee, has been appointed assistant super- 
intendent of agents for Michigan, Indiana and Illinois for the Equitable Life 
of Towa. 

—The Ladies Catholic Benevolent Legion has more than doubled its rates. 
Under the new schedule, the monthly assessment on $1000 insurance will be as 
follows: Age 18, 65 cents; age 25, 76 cents; age 30, 84 cents; age 35, M cents; age 
40, $1.20; age 49, $1.76. 

—Four million dollars of new business was issued by the Bankers Life Associa- 
tion of Des Moines in the month of November. This is the largest amount 
written by this association in any month. There has been a steady increase 
during the entire year. 

—George W. Harrison has been appointed district agent for the Northwestern 
Mutual Life, with headquarters at Lima, Ohio. Mr. Harrison is a native of Ohio, 
but in his career as a newspaper man migrated to North Dakota, where he pur- 
chased The Lisbon (N. D.) Free Press. In 1898 he was appointed Insurance 
Commissioner of the State, and served until 1900, making a creditable record. 


—Attorney-General Miller of Indiana has called a halt in the proceedings of the 
Bible Society and Pulpit Magazine Company, which sold insurance with a mem- 
bership to the Bible Society and a subscription to The Pulpit Magazine. The 
Attorney-General holds that in exempting certain religious and factory societies 
from the insurance laws it had no intention of permitting the sale of insurance 
as conducted by this concern, and the Auditor of State has notified the society 
to issue no more policies. 

—Commissioner Host of Wisconsin said in an address recently delivered be- 
fore members of the Independent Order of Foresters at Madison: ‘‘The ex- 
perience of fraternals has demonstrated five facts of greatest value to these or- 
ganizations in the future. First—Rates must be calculated on mortality tables. 
Second—Reserve provisions must be made to equalize the hazard of increasing 
age. Third—Provision must be made for an adequate regular increase in mem- 
bership. Fourth—Fraternal orders, by their method of economy of management, 
can grant insurance at a less cost than does an old line company. Fifth—Frater- 
nal insurance properly conducted more nearly covers all the needs of the people.” 
After some elucidations of these statements, the Commissioner concluded: 
“What a blessing it would be to the country if all fraternal societies collected 
adequate rates. I almost feel that I could agree with Prof. B. H. Meyer of the 
University of Wisconsin, who, in an address recently delivered before the Inter- 
national Congress of Arts and Sciences at St. Louis, said: “To continue to 
solicit membership at rates which have been condemned by a competent authority 
is at least as culpable, if not worse than to receive deposits in a bank after the 
same is known to be insolvent, and the latter has long been a criminal offense.’ ”’ 


Western Fire Insurance Notes. 


—The Eagle Fire Company and the Michigan Commercial have applied for ad- 
mission to Indiana. 

—The companies belonging to the Western Union have decided not to allow 
graded commissions in Indian Territory. 

—George W. Mansfield of Rockport, Ind., a veteran insurance agent of South- 
ern Indiana, died a few days ago at the age of eighty-six. 

—W. L. McLennan, cashier of one of the banks in Duluth, has resigned his 
position to become vice-president of the Manley-McLennan agency of that city. 

—The semi-annual meeting of the Illinois State Board and the Illinois Field 
Club was held yesterday. The principal subject discussed was the rating of un- 
protected towns. 

—W. L. Althouse, special agent of the Western Factory Association, has re- 
signed to enter the agency firm of Henry Grinnell & Son of Grand Rapids, Mich., 
in which he has purchased a half interest. 

—L. H. Worthington, recently with the Jones Dry Goods Company’s store at 
Topeka, Kan., has purchased an interest in the local agency business of Charles 
G. Blakeley. The new firm will be known as Charles G. Blakeley & Co. 

—Judge Dunne of Chicago has refused to grant an injunction against the 
Illinois Central, asked for by the Illinois Insurance Department, on the ground 
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that the proceedings in question were irregular. The Department alleged that the 
company’s charter is forfeited for non-usage, and that moreover the company is 
not complying with the Illinois insurance laws. 

—The Governor of Iowa and his associates on the State executive council have 
taken steps to secure the advancement of the case involving the validity of the 
anti-compact law on the Federal docket of the United States Supreme Court. 

—The Chicago firm of Whitlock & Cummings has been dissolved, Royal J. 
Whitlock retiring to become Cook county special agent of the Glens Falls. Mr. 
Cummings will continue the agency under the firm name of H. L. Cummings 
& Co. 

—The Iowa Merchants Mutual Fire of Sioux City, which went into the hands of 
a receiver about a year ago, is about to pay its first dividend of thirty-five per 
cent. The liabilities are about $11,000, and it is believed that creditors may be 
paid in full. 

—The Atlas of Des Moines proposed tu increase its capital stock to $1,000,000. 
It is reported that since the stock was put on the market, the sale thus far has 
been large, Iowa business men being the subscribers. The company will have a 
surplus of $500,000. 

—The Queen of New York has appointed A. R. Monroe of Indianapolis, the 
Indiana State agent of the company, as assistant manager of the Western depart- 
ment, succeeding W. L. King, who resigned some time ago to become Western 
manager of the Providence Washington. 

—W. W. Loomis, receiver for the Council Bluffs of Council Bluffs, Ia., has 
filed his final report. The report shows $4923 on hand, with attorney’s fees 
amounting to more than that sum and receiver’s compensation amounting to $4750. 
The liabilities of the company amount to $46,565. 

—The Western Classification Bureau has decided to classify mercantile stocks 
and to maintain special classification on some other lines in which the com- 
panies have interest. The bulk of the mercantile stocks, however, will be sub- 
divided into preferred and unpreferred. These changes will go into effect Jan- 
uary 1. 

—The Alliance Fire of Austin, Tex., has filed articles of incorporation with 
the Texas Insurance Department. The new company proposes to start business 
with a paid-up capital of $100,000 and the following-named directors: John B. 
Sheedy, C. F. Cook, Arthur W. Wright, R. E. Shepherd, N. F. Bankfield, A. F. 
Campbell and Lafayette French. 

—The merger affecting five large fire insurance agencies in Minneapolis, which 
was outlined in THe Spectator of a recent date, will be effected on January 1. 
The officers will be: Alexander Campbell, president; A. L. Belknap and A. P. 
Thompson, vice-presidents; E. M. Christian, secretary, and A. M. /rmitage, 
treasurer. The combination will control over fifty per cent of the premiums of 
Minneapolis. 


—The German Union of Wilmington, Del., which reinsured its outstanding 
risks about a year ago and ceased business, has reorganized, and is again ready 
for business. W. S. Collins is president, Henry A. Thayer is secretary, and 
Charles Brock-Jones & Co. of Chicago are general Western agents, and will have 
charge of all matters pertaining to the acceptance of business throughout the 
West. A statement dated December 1, 1904, shows a capital stock of $100,000. 
assets amounting to $225,185, and a net surplus of $124,513. 

—The Attorney-General of Illinois has requested a copy of the affidavits and 
proceedings in the case of Frank F. Holmes against the Chicago Underwriters 
Association. It is possible that the Attorney-General may begin similar pro- 
ceedings against the association as was taken in the case of fire companies at 
Bellville, Ill. The attorneys for Frank F. Holmes continue their attacks on the 
legality of the underwriters association, and declare that the members of the 
association are banded together to prosecute their client and injure his business. 





THE SOUTH. 





A Texas Underwriters Agency Proposed. 

THERE has been some talk of an arrangement whereby the Texas stock 
fire insurance companies shall issue a joint policy. Should the directors 
of the several companies conclude to enter into such a plan, they would 
simply be following the lead of other strong companies in various parts 
of the country, which have found the underwriters agency idea practi- 
cable and profitable. There are now about twenty of the so-called un- 
derwriters agencies operating in different sections of the country (two 
or three of them transact almost a national business), and their policies 
are guaranteed by some of the largest American and foreign compa- 
nies. The addition of another such organization, with its policies backed 
by the assets of the four Texas companies, would doubtless be favorably 
received by agents and the insured. 

The strength of the proposed Texas underwriters agency is approxi- 
mately indicated by the following items from the latest statements re- 
ceived from the individual companies: 





‘ Net 
Company. : Capital. Assets. Surplus. 
UATE CD Soar ob sa ovo hicta dike we sngieaas $251,519 $383,408 $56,052 
COMMEPCIAL BITC os. ccc sc dccvccrseceve 100,000 114,771 10,558 
Commonwealth Fire ..............0.6. 208,600 257,305 41,801 
Houston Fire and Marine.............. 205,487 278,178 46,541 
UN ip no kaas wawciewarp is inaane tees $765,606 $1,033,662 $154,952 
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Southern Life, Fire and Casualty Notes. 

—The Ocean Marine of Liverpool has entered Louisiana. 

—The German Alliance of New York and the Cologne Reinsurance have been 
licensed in Mississippi. 

—It is announced that the Southern Fire of Lynchburg, Va., will be ready 
for business February 1, 1905. 

—The Southern Mutual of Athens, Ga., has elected Billups Phinizy president 
to succeed the late W. W. Thomas. 

—The High Point Fire of High Point, N. C., has issued a call on its stock- 
holders for an additional $25,000 capital, payable in January. The company now 
has a paid-up capital of $25,000. 

—The Travelers is preparing to extend its system of direct contracts with agents 
to the South after January 1. The obstacle to this plan has been the credit sys- 
tem in use in many parts of the South. y 

—The Court of Appeais at Frankfort, Ky., has recently held, in the case of the 
Union Central Life against Spinks, administrator, that a life insurance contract 
fixing one year as the limitation within which suit may be brought to establish 
a claim, is void and against public policy. 

—A joint committee of The Union and the Kentucky and Tennessee Board of 
Fire Underwriters held a conference®recently in Nashville with Commissioner 
Folk of Tennessee for the purpose of considering amendments to the laws of that 
State, which impose extreme burdens on fire companies. R 

—Holmes Cummins has been elected secretary of the new Southern Fire In- 
surance Company of Lynchburg, Va., the other officers being as follows: Presi 
dent, J. Gordon Payne; vice-president, Mont. H. Dingee; treasurer, E. P. Miller. 
Mr. Cummings is an energetic, experienced and conservative underwriter, and will 
undoubtedly prove a valuable acquisition to the official staff of the Southern 
Fire. He was born in Tennessee, was graduated from the Virginia Military In- 
stitute as a civil engineer; gained his first insurance experience in the office of 
the Factors of Memphis; was for four years secretary of the Memphis Board; 
then for one year special agent for the Mutual Fire of New York, and in 1897 
went with the Firemans Fund as special agent, and has since been connected 
with that company’s Southern department. 











MISCELLANEOUS. 


NATIONAL SUPERVISION OF INSURANCE. 

THAT passage of the message of President Roosevelt asking Congress to 
carefully consider whether the power of the Bureau of Corporations can- 
not constitutionally be extended to cover inter-State transactions in 
insurance, has attracted much attention among insurance men. To ascer- 
tain their views upon the subject, THE SPECTATOR addressed letters to 
a number of prominent underwriters requesting an expression of opinion 
regarding a proposition for national supervision of insurance. The fol- 
lowing replies have reached us: 


R. A. McCURDY, PRESIDENT OF THE MUTUAL LIFE. 
[To THE EDITOR OF THE SPECTATOR. ] 

Replying to your letter of December 9, in which you request my views as 
to President Roosevelt’s recent recommendation to Congress, that the 
power of the Bureau of Corporations be so extended as to cover inter- 
State transactions in insurance, I beg to say that both I, and the other 
officials of the company of which I have the honor to be president, 
heartily approve the President’s recommendatioh. That the vast and 
beneficent business of insurance has overrun State boundaries and has 
become an essential and important part of the inter-State commercial 
intercourse of the American people is to me self evident... When the 
Constitution of 1787 was adopted, and life insurance was unknown ir this 
country, corporations, of which, at that time, municipal and ecclesiasti- 
cal corporations were the principal ones in existence, did not reason- 
ably expect to have their operations extend beyond the borders of the 
State of their creation. The old Equitable Life Assurance Society of 
England, chartered in 1756, and the only one ante-dating our Federal 
Constitution still existing, was necessarily domestic. So were all other 
corporations. 

The extraordinary industrial development of the American people, how- 
ever, working through the great natural agencies of steam and electricity, 
coupled with the wide diffusion of commercial credits, has, for many 
purposes, practically obliterated State lines; and it has been well said 
by a very prominent Justice of the Supreme Court of the United States 
that, “in matters of foreign and inter-State commerce there are no 
States.” The ordinary commerce of the American people would not 
brook for an instant the existence of custom house barriers at the borders 
of each State. It would be a great and unnecessary obstruction to the 
transportation of merchandise from ocean to ocean if, at the border of 
each State, a custom house officer could stop the transit and exact toll 
for the privilege of passage. Happily for the American people, the Con- 


stitution of 1787 made such obstruction to the development of our com- 
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merce an impossibility. It is, however, both surprising and anomalous 
in our constitutional system that the operations of other great commer- 
cial enterprises in various States are impeded and, at times, altogether 
defeated, by being subjected to the conflicting and, at times, vexatious 
regulations of the various States. The insurance companies are more 
than mere commercial enterprises. While they serve a great economic 
purpose in promoting the spirit of thrift, they have also a humanitarian 
object in the alleviation of human suffering, which should entitle them 
to liberal and not obstructive legislation. A tax upon life insurance 
companies, in whatever form it may be levied, is a tax upon the practical 
recognition of a moral duty. Unnecessary taxation or unfriendly legis- 
lation not merely injures the company but, in the last analysis, must 
fall upon the individual policyholder. A system, therefore, which permits 
forty-five different States to burden with unnecessary taxation and to 
obstruct by arbitrary and often ill-judged legislation the operations of 
insurance companies, is injurious to that ‘“‘general welfare’’ to which 
the Federal Government, by the very preamble of the Constitution, is 
solemnly dedicated. 

The recognition of insurance by the Federal Government, as a great 
national commercial enterprise, will enable the nation to protect in some 
adequate way the American companies in foreign lands from arbitrary 
measures which are designed to exclude them from fair competition with 
their own domestic companies. It will give to American companies an 
international supervision which will give confidence to the foreign policy- 
holders that the affairs of each company are honestly administered in 
their interests. An examination by the Bureau of Corporations will be 
accepted throughout this country as evidence that these great institu- 
tions are managed in the interests of those beneficially entitled to their 
assets, and the company which I represent would gladly welcome such 
inspection. 

I appreciate that lawyers and judges differ as to the competency of the 
Federal Government to regulate this form of inter-State commercial 
intercourse. To paraphrase Greeley’s remark that “the only way to 
resume is to resume,’’ I would say that the only way to determine 
whether a Federal statute can, under our Constitution, bring the busi- 
ness of insurance, when inter-State, within the scope of the Federal 
Government, is to pass a conservative measure and submit it to the high- 
est tribunal in the land. To this judgment, all interested will cheerfully 
bow. 


PRESIDENT JOHN A. McCALL, OF THE NEW YORK LIFE. 
{In reply to our request, President McCall sends us the following extract 
from his lecture, delivered at Yale University.] 


A good deal has been said, first and last, in opposition to the regulation 
of life insurance by the State, and comparatively little respecting the 
taxation of life insurance. In my opinion the laws governing the taxa- 
tion of life companies are more unequal, more unjust and more burden- 
some than all other laws enacted in regulation of the business. Accord- 
ing to a computation made covering the business of the New York Life 
Insurance Company in the United States for the year 1897, ninety per 
cent of all the taxes was paid in States and Territories having less than 
fifty per cent of the business; while in the year 1903, the amount of taxes 
paid by the same company, for the mere privilege of doing business, was 
more than the total amount paid for salaries of officers and employees of 
the home office of the company. 

In an address of this kind, you will naturally expect something to be 
said on the subject of Federal regulation of life insurance companies in 
the United States. One might make the reference as brief as the famous 
chapter on Snakes in Ireland, by saying, There is no such thing as Federal 
regulation of life insurance in the United States; but because, in my 
judgment, such regulation is eminently desirable, I am minded to say 
a word with respect to it. : 

At the time of the formation of the Federal Constitution, life insur- 
ance, as a business, had no existence in the United States, consequently 
no mention was made of it in that instrument. Congress was given 
power over commerce between the States, but the United States Supreme 
Court has held, in three several decisions, that neither fire insurance, 
marine insurance nor life insurance is inter-State commerce, and in the 
case of life insurance, the court went farther and held that life insur- 
ance is not even an instrumentality of commerce. The same court has 
recently decided that the right of a foreign corporation to engage in busi- 
ness within a State, other than that of its creation, depends wholly upon 
the will of such other State, except with respect to business of a Federal 
nature. If a State, therefore, chooses to exercise its full powers over 
other State life insurance companies, it need not stop short of absolute 
exclusion, and the companies have no remedy in the courts. Notwith- 
standing these several decisions, there are many who ably contend that 
they are not conclusive against the national regulation of insurance. 
They believe that these decisions are not final adjudications on the sub- 
ject, and that insurance bears such relation to commerce as to bring it 
within the regulating power of Congress. The act of the Fifty-seventh 
Congress, Chapter 552, authorizing the establishment of a Department of 
Commerce and Labor, may open the way for another presentation of the 
issues involved. The sixth section of the act provides, among other 
things, as follows: ‘‘It shall also be the province and duty of said bureau, 
under the direction of the Secretary of Commerce and Labor, to gather, 
compile, publish and supply useful information concerning such corpora- 
tions doing business within the limits of the United States as shall en- 
gage in inter-State commerce or in commerce between the United States 

















BET ACCRA MUS tbe othe 


Lam ees IO 





294 THE SPECTATOR 


and any foreign country, including corporations engaged in insurance, 
and to attend to such other duties as may be hereafter provided by law.’”’ 
This most significant and important declaration by Congress may be the 
foundation of a new and successful effort to secure national supervision. 
The Bureau of Commerce has already proved of great assistance to in- 
surance companies transacting business in foreign countries, and if its 
work should in some way bring about a review of the disputed questions 
with an affirmative result, a great and permanent service will have been 
rendered to insurance interests. 

In the case of a business that depends for stability upon the law of 
averages, and that is able to extend its benefits over the whole country 
as easily as over a single State, the present condition of things is abnor- 
mal and unfortunate. Federal regulation of life insurance could te made 
to secure for every policyholder all the benefits now secured by the best 
State regulation of the business, and without the crudities and the enor- 
mous expense involved in its regulation by forty odd insurance depart- 
ments under our present system. 


PRESIDENT ALEXANDER, OF THE EQUITABLE LIFE. 

President Alexander sends us the following, already printed in a daily 
paper, as expressing his views: 

The recommendation of the President in his message in regard to na- 
tional supervision of the life insurance business is welcomed by the 
officers of the Equitable Life Assurance Society of the United States as 
an important step forward. Awkward situations have arisen in the past 
in connection with foreign governments because there was no national 
American authority to represent the life insurance interest in interna- 
tional intercourse. The tremendous importance of the interest, and the 
confusion arising from conflicting laws and methods of supervision in the 
various States of the Union, make it altogether desirable that a central- 
ized authority should be constituted. While there may be difficulties, 
legal and otherwise, in the way, the entering wedge has been introduced, 
and ultimate success will probably be the result. I need nct enlarge, as 
I coincide in general with the views already expressed by President 
McCurdy and President Dryden. 


SENATOR DRYDEN, PRESIDENT OF THE PRUDENTIAL. 


If it should be determined that Congress had power under the Consti- 
tution to regulate inter-State transactions in insurance, much good could 
be accomplished by a law that would provide for the granting to insur- 
ance companies of Federal certificates that would authorize them to 
transact their business in all of the States and Territories of the United 
States except the one in which they might be chartered. He said that 
insurance companies doing a general business under present conditions 
were required to deal with about fifty Insurance Departments in the 
States and Territories. There were practical difficulties in meeting the 
requirements of these departments, for the reason that the law and regu- 
lations of some of the States were in conflict with the laws and regula- 
tions of other States. Difficulties also arose from time to time as a 
result of frequent changes in the heads of Insurance Departments, a new 
head of a department frequently adopting a construction of the law dif- 
fering from that of his predecessor. These difficulties could be avoided 
if the companies could be brought under a general Federal law that would 
make the requirements uniform throughout the United States. 

The Senator takes the view that this is a matter that interests not only 
the insurance companies, but the people of the United States as a whole, 
on account of the large number of policies held and the enormous finan- 
cial interests of policyholders and beneficiaries. 


SAMUEL R. SHIPLEY, PROVIDENT LIFE AND TRUST. 
[To THE EDITOR OF THE SPECTATOR.] 

I have your letter of December 9. The national supervision of life in- 
surance is a question of great importance. We see no objection whatever 
to such supervision. The State laws regulating life insurance companies 
are various in character. There will be a manifest advantage in having 
one rule to apply, not only in respect to rates of interest in the computa- 
tion of insurance, but also as to all other questions which affect the 
security of the policyholder. 


ELBRIDGE G. SNOW, PRESIDENT HOME INSURANCE COMPANY. 
{To THE EDITOR OF THE SPECTATOR.] 


I beg to own receipt of your favor of the 9th inst., asking my opinion 
upon the question of national supervision of insurance in the way of ex- 
tending the power to the Bureau of Corporations to cover inter-State 
transactions in insurance, and in reply have to say that this is a subject 
that can be reviewed from many sides both pro and con. 

In a general way, however, I do not hesitate to say that the burdens 
which are thrown upon insurance companies transacting business in the 
very many individual States of these United States, born from the specific 
legislation that now appears upon the statute books should, to my mind, 
be minimized and a general law through national supervision ought to 
suffice. 

Then; again, we are brought face to face with the fact that besides the 
diversified laws we are subject to diversified interpretation of the law 
from time to time, as the supervising heads of the Insurance Depart- 
ments are changed, and we may even go so far as to say that the same 
general laws which are found upon the statute books of the different 
States are quite often differently interpreted by those in authority. Hence 
the fact remains absolutely true that the demands are so great upon the 
companies that it is almost impossible for them to intelligently deal with 
the subject of absolutely complying both with the letter and the spirit 
of the law. If, therefore, national supervision means to us a concentra- 
tion of the specific laws under one general law, the formulas that we are 
required to use ‘‘boiled down” to one specific form and the interpretation 
of laws being the conclusions of ‘‘one mind,’’ we shall certainly hail 


national supervision as a great bane to the insurance fraternity. We - 


doubt, however, the possibility of this, first and foremost on account of 
the effect of individual State rights under the Constitution, and secondly 
from a political view of the situation, for, by creating a national super- 
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vision in substitution for State supervsion, a great opposition would natu- 
rally arise from the now existing patronage of a well-established specific 
department under the control of the individual State. So much for the 
idea of a substitution of national for State supervision. 

Now arises the question as to whether we would hail national super- 
vision in conjunction with State supervision with any degree of satisfac- 
tion, and upon this point I should most positively say we would not, 
from the fact that it would add one more burden to our very many exist- 
ing now, one more set of laws to bear in mind, one more set of formulas 
to compile and one more set of individual opinions to which we would be 
made subservient. 


HENRY EVANS, PRESIDENT CONTINENTAL INSURANCE COMPANY. 
[To THE EDITOR OF THE SPECTATOR.] 


I am in favor of national supervision under a plan that will give relief 
from the well-recognized annoyances of multiple State supervision. At 
the same time I don’t see how it is to be accomplished unless some pro- 
vision is made for national charters. 


W. H. STEVENS, PRESIDENT OF THE AGRICULTURAL FIRE. 


[To THE EDITOR OF THE SPECTATOR.] 


We would much prefer the supervision of one department to that of 
many, but would not welcome the supervision of a national department 
which would simply be superimposed upon the supervision of the present’ 
State departments. 

We are somewhat affected in our favorable attitude, however, by the 
proposition of President Roosevelt to fix railroad rates. If Congress 
should fail to recognize the difference between the rights of insurance 
companies and of public corporations having some of the privileges of 
eminent domain, and should arrogate to itself the right to adjust rates 
for fire insurance, we would find the little finger of national supervision 
thicker than the thigh of the State departments! 


CHARLES PLATT, PRESIDENT INSURANCE COMPANY OF NORTH 
AMERICA. 
[To THE EDITOR OF THE SPECTATOR.] 

I beg to acknowledge receipt of your letter of the 9th instant, the con- 
tents of which have my attention. 

If there should be a national supervision of insurance which would 
take the place of that now exercised by the different States, it might 
possibly serve a good purpose, although I cannot see that Congress would 
have power to decree insurance to be commerce in the face of the de- 
cision of the Supreme Court in the case of Paul vs. State of Virginia, 
which has never been reversed. Until this decision, therefore, is re- 
versed, it does not seem worth while to discuss the matter. 


U. C. CROSBY, PRESIDENT NEW HAMPSHIRE FIRE. 
[To THE EDITOR OF THE SPECTATOR.] 


We are in receipt of your favor of the 9th, referring to the recom- 
mendation made by President Roosevelt in his late message to Congress 
regarding inter-State transactions in insurance. We believe in national 
supervision over insurance, including that cf fire insurance, providing it 
takes the place of State supervision. If, however, the States retain their 
control over insurance corporations foreign to the various States, requir- 
ing annual reports and license to do business, we see no advantage in the 
national supervision but rather otherwise, as it would mean simply addi- 
tional reports and supervision. The State supervision under present con- 
ditions is onerous and expensive to the companies without, in our judg- 
ment, producing compensating advantages either to the insuring public 
or the companies. We believe thoroughly in national supervision, pro- 
viding it will wipe out State supervision. 


JAMES W. BREWSTER, MANAGER SCOTTISH UNION AND 
NATIONAL. 


I look upon the recommendations of President Roosevelt to extend the 
powers of the Bureau-of Corporations to cover inter-State transactions 
in insurance as a long, aggressive step in the right direction. I doubt 
not the President is well advised as well as entirely familiar with pre- 
vious decisions of the Supreme Court of the United States. He may feel 
that under existing and increasing complex conditions a sufficient num- 
ber of new issues are involved which can be properly presented to deter- 
mine whether this old question is irrevocably settled or not. 

Personally, I do not cherish any exalted hopes that we will be in the 
immediate future released from any of the unwholesome requirements 
that now are so annoying; nor have I, on the other hand, any fear that 
the introduction of this subject to the supervision of the Bureau of Cor- 
porations will seriously add to our present burdens. Some day, the 
supervision of insurance companies will be under direct governmental 
control, and until then little relief will be afforded from our present 
afflictions. Any agitation of the question from such a high source is 
welcome. 


FREDERICK W. ARNOLD, PRESIDENT EQUITABLE FIRE AND 
MARINE. 


[To THE EDITOR OF THE SPECTATOR.] 

In response to your favor of 9th inst., I will simply say that if the in- 
surance business could be regulated by national law and national super- 
vision, instead of being subjected to the requirements now made by the 
several States, it would be a source of great satisfaction. 


THOMAS H. MONTGOMERY, PRESIDENT AMERICAN FIRE OF 
PHILADELPHIA. 
[To THE EDITOR OF THE SPECTATOR.] 


I am quite in favor of such Federal regulation of insurance as will 
permit its aiding inter-State transactions of the companies to replace 
the present wasteful and obstructive system which measures its opera- 
tions by State lines. 
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EH. G. RICHARDS, MANAGER NORTH BRITISH AND MERCANTILE. 
[To THE EDITOR OF THE SPECTATOR.) 


In reply to your letter of the 10th inst., I have to say that I am heartily 
in favor of national supervision of fire insurance companies, provided 
that such supervision is not in addition to existing supervision from the 
various States. Each State will undoubtedly supervise its own corpora- 
tions and place such restrictions and requirements thereon as it may 
deem for the best interests of its citizens, but it would be a misfortune 
if the supervision of other States was not dispensed with when national 
supervision of fire insurance companies went into effect. 


CLARENCE E. PORTER, PRESIDENT SPRING GARDEN FIRE. 


{To THE EDITOR OF THE SPECTATOR.] 

In answer to your request of the 10th inst. for our views regarding the 
recommendation of President Roosevelt to Congress for national super- 
vision of insurance, we have not thus far had sufficient information upon 
which to base an opinion. 

Is it merely for the purpose of securing national recognition for the 
business of insurance? That might help the life companies doing busi- 
ness in foreign countries, but scarcely the fire insurance companies whose 
business is mainly in the States. 

Does it mean additional taxes on an already overburdened business? or 
Federal supervision in addition to present State requirements? 

If so, we are opposed to it. 


If we may expect that national snpervision will do away with the varied, 


harassing and often unnecessary requirements of the more than forty- 
five governments composing these United States, it would be a relief 
devoutly to be hoped for. 

Can and will the National Government give the insurance companies 
charters and rights somewhat after the manner of national banks, in 
place of and doing away with the present State charters? 

While a State charter often confers rights and privileges, they are set 
aside and counted as naught by other States. 

An illustration of this may be found in the ruling of some States re- 
quiring companies to invest in their municipal securities as a condition 
precedent to doing business in that State. 

Again, in other States we are under the obligation not to take a case 
outside of the State courts into any Federal court. 

And then as to the question of taxes. In some States we are taxed by 
the State; again, by the city or town or the county. There is no uni- 
formity, but often a duplication, and the above illustrations can readily 
be multiplied. Will national supervision straighten out these inequali- 
ties? 

Unquestionably, there are great possibilities in national supervision, 
rightly arranged. Your question, to our minds, can hardly be answered 
until the power as between the government and the various States has 
been legally defined. 


H. C. BUCHENBERGER, MANAGER HAMBURG-BREMEN FIRE. 
[To THE EDITOR OF THE SPECTATOR.] 


In reply to your favor of the 10th instant in regard to the recommenda- 
tion of President Roosevelt to Congress, we beg to say that we are in 
favor of National supervision provided the same will do away with all 
State supervision. 


J. B. BRANCH, PRESIDENT PROVIDENCE WASHINGTON. 
[To THE EDITOR OF THE SPECTATOR.] 


I have your favor of the 9th instant. 

All experience teaches us that any additional legislation must prove 
burdensome and harassing, if not absolutely prejudicial, to the interests 
of the majority of the sound, authorized companies. Even the leading 
States, such as New Yerk and Massachusetts, have only added to the 
burdens of the companies by the laws which they have passed in late 
years without, in any manner, safeguarding the interests of the policy- 
holders or the public. In many cases, class legislation for the benefit of 
a small minority of the companies has been adopted to the detriment 
of the majority interests. 

All the decisions have established the inalienable right of the States 
to impose any restrictions upon other State, or foreign, companies be- 
fore ‘they are permitted to do business therein, and I do not believe that 
Federal legislation can relieve us from, or lessen, this burden to any 
appreciable extent. 

If this be so, the question for our consideration is, do we desire Federal 
legislation and supervision in addition to that of all the States, such 
legislation probably being effected without due regard to, or proper con- 
sideration of, the interests of all the companies, with the probability 
that some of the most onerous, burdensome and unjust laws of the in- 
dividual States will, from time to time, be adopted and made to apply as 
far as is possible by act of Congress. 

If it were possible for Federal legislation to supersede all State insur- 
ance laws, excepting such as pertain to taxes and money licenses, and 
provided the Federal act could be drawn upon a broad basis, properly 
safeguarding the interests of the public without unduly hampering or 
restricting any class of sound companies in the proper transaction of 
their business, it would. be a great boon; but, as this is impossible, I 
sincerely hope that national supervision of insurance will not be added 
to the other troubles of insurance officials. 


GEORGE P. SHELDON, PRESIDENT PHENIX FIRE. 
{To THE EDITOR OF THE SPECTATOR.] 


In reply to your question in regard to national supervision of insur- 
ance, I beg to say that I have not regarded it up to the present time, and 
do not now regard it as a practical question. 

If it means simply national supervision in addition to the supervision 
of all the States, I do not see how the companies can welcome it. Could 
we have a uniform insurance law, it would be of great benefit to all the 
companies; but, with my view of the legal aspect of the question, as I 
have said above, I do not regard it now as a matter of pressing interest. 


THE SPECTATOR 





295 


R. B. FULLER, PRESIDENT BOSTON FIRE. 
[To THE EDITOR OF THE SPECTATOR.] 


In answer to your favor of the 9th inst. in regard to national super- 
vision of insurance, I would say that I do not at present know how far 
the President’s recommendation extends, but if it means that companies 
doing an inter-State business can make one return to a national officer, 
doing away with the intolerable nuisance of separate returns to each 
State, each with different requirements, I shall be heartily in favor. 


Opinions of Hartford Underwriters. 
The Hartford Times interviewed a number of prominent company offi- 
cial on the subject, and their views are given below: 


SECRETARY ENGLISH, OF THE A2TNA LIFE. 


The Supreme Court of the United States, some years ago, decided that 
the National Government has no control over the insurance business, 
because it is not ‘‘commerce.’”’ Such control is left to the States and is 
extremely burdensome to the companies. A company cannot do business 
in any State without the permission of that State, and must suffer various 
restrictions, taxes and license fees, in many instances very onerous. 

National supervision would be welcomed by all the companies, if 
practicable; butif required in addition to State supervision, then it would 
only add so much the more to our burdens and expenses. It has been 
thought possible to get the decision of the Supreme Court modified and 
Congress then to declare that the insurance business is commerce. 
What powers Congress gave to the Bureau of Corporations, referred to 
by President Roosevelt, I do not know, but it appears to me that the 
whole question turns on the provisions of the Constitution as interpreted 
by the Supreme Court. 


PRESIDENT JACOB L. GREENE 


No advantage would accrue either to insurance companies or to their 
policyholders from supervision by the Bureau of Corporations unless that 
supervision can be wholly substituted for supervision by the several State 
Insurance Departments. That would be a great gain. Now we are su- 
pervised more or less by some forty odd different departments, each 
acting under its own State law, which varies from every other State law, 
leading to confusion and difficulty, and serves no good purpose. If there 
were a national department, which could wholly supersede the State de- 
partments, it would be a great advantage to both insurance companies 
and the public. It is to be presumed that such a department would be 
manned by competent persons under scientific headship, which is not 
always the case with the State departments, and that its supervision 
would be thorough and on uniform lines everywhere. 

But, as we understand it, no such department is possible so long as the 
Supreme Court declares that insurance is not commerce and therefore 
not within the Federal powers of regulation as between States. Until 
that decision is reversed no national department can be found that can 
be of any practical use to the public or relieve the companies from the 
present great burden of labor and expense and multiplied State provision. 
It would simply add another department to the present long list. That 
department can be of no use until it can supersede all the others. 


PRESIDENT DUNHAM, OF THE TRAVELERS. 


I have always believed in national supervision, but it will be a difficult 
thing to bring about—a splendid thing, but hard to get. The sentiment 
in its favor is growing, not only among insurance men, but with the pub- 
lic. We may expect opposition, especially from some of the Western 
States which have no insurance companies, but which have insurance 
departments with well-paid Commissioners and assistants and more or 
less patronage to distribute. These officials would bring their influence 
upon their Congressmen to oppose any measures calculated to interfere 
with them. Progress toward national supervision may be slow and diffi- 
cult, but the sentiment is growing, and especially in the West, where 
the people of some of the States are becoming convinced that their State 
insurance systems of so-called “‘supervision’’ are far from creditable. 

An act of Congress was passed about two years ago by which the Sec- 
retary of Commerce was authorized to obtain statistics of the insurance 
business, but this act did not provide in any way for supervision or con- 
trol of the business in any form, only to get the statistics for public in- 
formation. But it was the edge of the wedge, and it may be possible to 
extend the law so that the Department of Commerce may be able to 
accomplish something. 

In the case of Paul vs. State of Virginia, taken to the United States 
Supreme Court, the right of the State to impose license fees upon insur- 
ance agents was involved, and the court gave its opinion in favor of the 
State, and held that insurance business was not “commerce’’ coming 
within the power of Congress to regulate. This decision was given about 
twenty-five years ago, but since that time the business of insurance has 
grown immensely, becoming an inter-State business; and it is possible 
that were the question to be raised again the Supreme Court of to-day, 
with more modern views, might modify its opinion. 


PRESIDENT CLARK, OF THE A2TNA FIRE. 

Insurance men are in favor of having the business taken under national 
supervision, as the railroads are to a certain extent, and they would 
favor the establishment of a national bureau to be managed by experi- 
enced men. With such a bureau at Washington, a Connecticut company 
could make its returns to the bureau, to serve for all the States except- 
ing Connecticut, to whose department it would make a separate return, 
because the company is chartered in the State. Let the same system apply 
generally throughout the country, each company to make a return only 
to its own State and to Washington. So long as insurance companies 
operate under charters from the several States, they cannot get rid of 
supervision by their States, but national supervision in the way I have 
described would relieve them from many burdens now imposed upon them 
by the numerous State Departments with their conflicting requirements 
and otherwise. 
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VICE-PRESIDENT HOLCOMBE, OF THE PHC2NIX MUTUAL LIFE. 


The subject of the national supervision of insurance companies has 
provoked much discussion among insurance men for many years. Much 
doubt exists as to the powers of Congress under the present laws and 
decisions, but the present question is whether it would be for the best 
interests of the insurance companies to have their business supervised 
by the National Government. 

At present every State has a separate Insurance Department, and every 
State enacts its own laws as to the requirements which it will make for 
the admission of those corporations, and the taxes and fees which it will 
impose upon them for the privilege of transacting business within its 
borders. It is quite conceivable that a national bureau might be estab- 
lished which would relieve these companies from many of these burdens, 
and perhaps tend to equalize taxation, but the whole question is so broad 
and important a one, that an off-hand opinion can be of but little value. 
My impression is that those who have given the subject the most care- 
ful consideration are inclined to the opinion that national supervision 
would in some ways be beneficial to legitimate insurance, and would not 
practically result in any serious burdens. 


PRESIDENT SKILTON, OF THE PHCNIX. 


Under the Constitution certain powers are delegated to the Congress 
and all others are reserved to the States. The Congress may follow 
President Roosevelt’s recommendations and declare by enactment that 
insurance is inter-State commerce, but in doing this they have not taken 
from the States their reserved rights. The States can still tax the com- 
panies, charge burdensome fees for licenses and, in my opinion, can still 
name the conditions under which companies of other States and countries 
can do business within the State, and can make these conditions as 
onerous as they think wise. They can still require the companies to 
make annual statements, charge fees for same, examine the companies 
at great expense, and so on. This being true, what are we to gain by 
having the Bureau of Commerce require statements, make examinations, 
charge fees for licenses, and so forth? If it is a matter of publicity, 
how can the affairs of the insurance companies be made more public 
than now? Exacting and inquisitorial statements are now required 
yearly by the Insurance Departments of many States, and all States and 
Territories require annual statements that show the actual condition of 
the companies. These statements are annually published in book form 
by the Insurance Departments of the States. Probably no business in all 
its details is so completely made public all over this Union as that of 
the insurance companies. 

If the Bureau of Commerce is to have authority to make similar re- 
quirements, it will simply be the adding of more burdens and expense 
to the companies, and neither the public nor the companies will benefit 
thereby. 

In this connection it is proper to state that the inter-State commerce 
law referring to railroads does not take from the States their right to 
legislate regarding railroads, tax them and control them within the 
limits of the State. For instance, the railroad commissioners of the 
State of Connecticut have great powers that cannot be taken from them 
by the Congress, or by any commissioner acting under the inter-State 
commerce law. 

If a national bureau of insurance could be established at Washington, 
with power to determine the conditions under which insurance companies 
could do business in the several States and Territories, and could take 
from the States and Territories all their rights and powers over the com- 
panies, we would say ‘“‘Amen’”’ with great gladness, but the Constitution 
stands in the way. To be relieved of additional burdens we shall ever 
pray. 

VICE-PRESIDENT CHASE, OF THE HARTFORD FIRE. 


Insurance men will be glad to consider the question of national super- 
vision when more definite plans are outlined. We can see many advan- 
tages to the companies from national supervision if it relieves us from 
State supervision. President Roosevelt merely raises the question as to 
whether there can be national supervision of insurance, such as is exer- 
cised over the railroads to a certain extent. If it is practicable the com- 
panies will join in any effort to secure supervision by the Federal Gov- 
ernment, but it would only create an additional burden unless they can 
be relieved of State supervision. ; 


PRESIDENT NICHOLS, OF THE NATIONAL FIRE. 


We favor national supervision with shutting off of State supervision. 
One supervision for the business as a whole would be a great advantage. 





SECRETARY METCALF, OF THE DEPARTMENT OF COMMERCE 
AND LABOR. 

A Washington despatch has the following: 

Secretary Metcalf, in his annual report of the Department of Commerce 
and Labor, made public recently, expresses the view that the rapid de- 
velopment of insurance business, its extent, the enormous amount of 
money, and the diversity of interests involved, and the present business 
methods suggest that under existing conditions insurance is commerce, 
and may be subjected to Federal regulation through the affirmative ac- 
tion of Congress. ‘“‘The decisions of the Supreme Court of the United 
States,”’ he says, ‘have established the legal proposition that fire, life 
and marine insurance, in the forms presented to the court, are not inter- 
State commerce. If this proposition be irrevocably settled, the powers 
of the Commissioner of Corporations in reference to insurance are merely 
to collect and compile such statistics and information as may be volun- 
tarily furnished to him. It would be useless to simply duplicate the 
statistics already obtained by various State insurance officers.” 


Gathered by our Philadelphia Correspondent. 
L. G. FOUSE, PRESIDENT OF THE FIDELITY MUTUAL LIFE. 


On the main question I strongly favor national supervision. I would 
not eliminate the State departments, becatse they perform an important 
and useful function. Upon this question of national supervision, I wrote 
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an elaborate paper which was published in the July Annais of the Ameri- 
can Society of Political and Social Science. This paper has been care- 
fully considered by the Bureau of Corporations. The question is a large 
one, and to frame a system of national supervision that will be safe and 
effective requires unusual care because of the interests involved. 


An officer of the Penn Mutual Life expressed himself as heartily in 
favor of the recommendation, provided a way can be found to make it 
supersede the State departments. He feels, however, that this is un- 
likely, and therefore contends that the present examinations which may 
be made by every State in which a company does business, are all that 
any concern should be subjected to. 


There is a great difference of opinion by fire insurance officials on the 
matter. One connected with the Insurance Company of North America 
claims that the plan is impracticable, and that even if it could be worked 
it would have no better results than are now accomplished by State 
supervision. 


A BILL INTRODUCED IN CONGRESS. 


The following is the bill introduced by Representative Morrell pro- 
viding for the regulation and supervision of insurance: 

Be it enacted by the Senate and House of Represenatives of the United 
States of America in Congress assembled, That on or before the first 
day of January, 1906, the Bureau of Corporations of the De- 
partment of Commerce and Labor shall prescribe and enforce suitable 
regulations for the transaction of the business of insurance, including 
fire and marine insurance, life and accident insurance, fidelity, guaranty 
and title insurance, reinsurance and all other business transacted by 
mutual or stock insurance companies or by individuals, whatever the 
nature of the same may be, in all cases wherein such business shall in- 
clude a contract or agreement between a citizen of any State, Territory, 
District or insular possession of the United States and any citizen or 
corporation of another State, Territory, District or insular possession 
thereof, or any person or corporation of any foreign country, by which 
one party for a consideration in money, whether to be paid in one sum 
or at different times during the continuance of the risk, shall promise 
to make a certain payment of money upon the destruction or injury of 
anything in which the other party thereto has an interest. Provided, 
however, That such regulations shall in all cases be subject to modifica- 
tion, alteration or repeal by Congress at any time and shall be enforced 
under such penalties only as Congress shall from time to time prescribe. 

Sec. 2. That the Secretary of Commerce and Labor is hereby author- 
ized and required to appoint a Superintendent of Insurance, to be subor- 
dinate to the Commissioner of Corporations, at a salary of $3000 a year; 
two clerks at a salary of $2000 a year each; a messenger at a salary of 
$750 a' year; and such occasional assistants as are hereinafter provided 
for. That the said Superintendent of Insurance shall have supervision 
of all matters pertaining to the business of insurance in any and all 
places under the jurisdiction of the United States, in the manner and to 
the extent and subject to the conditions herein provided. The Superin- 
tendent of Insurance shall annually make report of the business of his 
bureau to the Secretary of Commerce and Labor, who shall cause the 
same to be annexed to his annual report as an exhibit and printed as 
such. 

Sec. 3. That whenever the Superintendent of Insurance shall have 
need of legal advice or assistance in the framing or enforcement of in- 
ter-State and foreign insurance regulations, the Attorney-General of the 
United States shall supply the same; and that all rules and regulations 
formulated and established by him shall be included in his annual report 
to the Secretary of Commerce and Labor. 

Sec. 4. That all persons and associations (incorporated or otherwise) 
engaged in the business of insurance or any branch thereof, at any place 
within the jurisdiction of the United States, or which may hereafter 
engage in such business, whether such person or association have their 
domicile or principal office in any State, Territory, District or insular 
possession of the United States, or in some foreign country, shall, on or 
before the first day of January in each year after this act goes into 
effect, file with the Superintendent of Insurance full and complete re- 
ports of their respective operations for the twelve months preceding, 
in such manner and form as the Superintendent of Insurance may pre- 
scribe. And whenever the said officer shall be dissatisfied with any such 
report he may cause the affairs of the person or company offering the 
unsatisfactory report to be investigated by a special agent appointed by 
him for that purpose, which agent shall have all the powers of a special 
agent of the census, and shall receive the same compensation for his 
services. - = 

Sec. 5. That any such person or association which shall neglect or re- 
fuse to make the report hereinbefore provided for, or which shall fail 
to comply with any of the rules or regulations prescribed by the Super- 
intendent of Insurance, shall be disqualified to transact any insurance 
business within any State, Territory or District of the United States 
except that in which his or its domicile or principal office may be situ- 
ated; and if the same have no domicile or principal office in the United 
States, then he or it shall be denied the use of the mails of the United 
States for the purposes of his or its business; and every insurance agent, 
insurance broker or underwriter who shall engage in any contract of in- 
surance or reinsurance with such individual, association or corporation 
shall be fined not less than $500 nor more than $5000. 

Sec. 6. That no person, firm or corporation shall be allowed to trans- 
act the business of insurance, or any branch thereof, at any place within 
the jurisdiction of the United States unless he or it shall have previously 
filed with the Superintendent of Insurance a duly authenticated certifi- 
cate from the proper officer or department of government of the State, 
Territory, District or insular possession of the United States, or foreign 
country, in which its domicile or principal office shall be, showing that 
he or it has lawful authority to engage in and carry on the business of 
insurance under such government and within its dominions; and any in- 
surance agent, insurance broker or underwriter who shall, for a consid- 
eration or otherwise, after the first day of January, nineteen hundred 
and six, be engaged in any contract or business relating to insurance 
or reinsurance with or in the interest of any such person, firm or cor- 
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poration so offending shall be fined for each offense not less than $500 
nor more than $5000. 

Sec. 7. That wager policies are hereby forbidden, and any person, firm 
or corporation who shall be a party to any such policy, whether as in- 
surer or insured, shall be fined not less than $500 nor more than $5000. 

Sec. 8. That all laws and parts of laws in conflict with the provisions 
of this act are hereby repealed. 

Sec. 9. That this act shall be in force from and after its passage. 





An Agency Company Contract. 
IN an article on ‘“‘Methods for Establishing New Life Insurance Com- 
panies,’ appearing in THE SPECTATOR of November 3, reference was 
made to agreements between life insurance companies and separate or- 
ganizations known as agency companies, whereby the latter undertake 
to manage the agency branch. The following is a copy of a contract 
made by a young life insurance company with such an agency company: 

Riis (GOMNNNHeL. SHRMS CHIN, oc cuceaddenasccnceuncwscunaue GE Olecadesccaccuns , 1902 
between the Columbian National Life Insurance Company, a corporation duly 
organized under the laws of Massachusetts, hereinafter called the Insurance Com- 
pany, of the first part, and the American Agency Company, a corporation duly 
organized under the laws of New Jersey, hereinafter called the Agency Company, 
of the second part. 

Witnesseth that, 

Whereas, The Agency Company, through its contracts, now has control of 
established agencies in full operation for the transaction of the business of life 
insurance, and has facilities for obtaining further agencies, and has established a 
valuable clientele in such business, all of which, so far as may be, it proposes to 
turn over to the Insurance Company. 

Now, therefore, in consideration of the premises and of $1 and other valuable 
considerations each to the other paid, the receipt whereof is hereby acknowledged, 
and in consideration of the respective agreements herein made, it is mutually cove- 
nanted and agreed by and between said Insurance Company and said Agency 
Company as follows: Each premise to be binding upon and to inure to the 
benefit of the respective parties, their successors and assigns. 

The Agency Company agrees as follows: 

First—To use its exclusive and best efforts in the advancement of the in- 
terests of the Insurance Company. 

Second.—To make no contract for its services with, or act for any other com- 
pany in the business of life insurance. 

Third.—To turn over as far as lies in its power its own agents and offices to 
the Insurance Company. 

Fourth.—To pay all expenses of the Insurance Company for rents, salaries, ad- 
vertising, commissions to agents, taxes, medical and State fees, legal expenses, 
furniture, fixtures, safes, .etc., etc., covering all necessary and usual expenses of 
an insurance company, it being understood and agreed that the sum to =: paid 
by said Agency Company in any one year for said expenses, exclusive vf com- 
missions to agents, shall not be less than forty per cent of the expense loading 
upon the premiums received by said Insurance Company during the year, and 
that the total of such expenses, not including agents’ commissions, shall not 
exceed in any one year, after 1995, fifty per cent of the expense loading upon the 
premiums received during such yeat. but the provisions of this clause are not 
in any way to affect the right of the Insurance Company to select its own 
officers and determine their salaries; to select its offices and fix the rent therefor; 
to incur proper legal expenses and expenses for advertising and all usual ex- 
penses in connection with its offices, and to regulate and determine the policy 
of the Insurance Company in its general business. 

Fifth.—To use its best efforts to secure additional agencies and connections and 
to furnish such agents and brokers as the interests of the said Insurance Com- 
pany may reasonably require and as shall be satisfactory to said Insurance Com- 
pany, it being understood however that said Insurance Company shall not be 
liable for the acts, doings or expenses of any empioyee of said Agency Company. 

Sixth.—To furnish to said party of the first part a satisfactory bond or other 
security approved by said Insurance Company at any time within thirty days after 
being requested by the said party of the first part; conditioned to make prompt 
payment of any sums of money that may be due said party of the first part, 
under the provisions of this contract. 

The Insurance Company agrees as follows: F 

A. To hire only such agents and brokers (not including officers as aforesaid) 
as shall be mutually satisfactory to both parties to this contract; such agents and 
brokers when hired to be under the exclusive control of and acting for said In- 
surance Company, and their compensation to be fixed by agreement with the 
Agency Company, said Insurance Company reserving the right to discontinue the 
services of or to discharge any agent or employee. 

B. To pay to said Agency Company on monthly settlements the fifth day of 
each month so long as this contract remains in force, after deducting the amount 
then due for salaries, commissions, rents and other expenses, as follows: 

On ordinary policies issued by the company the expense loading of all pre- 
miums received thereon: on all ordinary policies lapsing through non-payment of 
premiums during the first twelve months after the date of issue of said policies 
sixty per cent of the gross premiums thereon, in addition to the expense loading 
on the premiums received thereon, and on all ordinary policies lapsing during 
the second twelve months after the date issue, in addition to expense loading on 
premiums received thereon, twenty per cent of the gross premiums received 
during that year, and sixty per cent of the first year’s gross premiums received. 

On all industrial policies, excepting child’s endowment policies, fifty per cent 
of all gross premiums received thereon, and on child’s endowment policies the 
expense loading of all premiums received thereon; on all policies of industrial 
insurance lapsing during the first twelve months after issue of the same thirty 
per cent of the gross preniiums received thereon, in addition to the above-men- 
tioned fifty per cent, and upon such policies lapsing during the second twelve 
months after issue, in addition to eighty per cent of the gross premiums received 
the first year a further sum equal to twenty per cent of the gross premiums re- 
ceived thereon during the second year, in addition to fifty per cent of the second 
year’s premium received. 

On all forms of policies not provided for in this contract, the rate of payment 

shall be provided for by a future agreement between the parties hereto. 
_ it shall be understood between the parties hereto that the Insurance Company, 
in accordance with its policy provisions shall hold all policies open upon its 
books for the payment of any premiums or portion of premiums unpaid, for 
thirty days from the renewal date, and no allowance under this section shall be 
payable until after the expiration of the thirty days aforesaid. 

If, under the provisions of the policy, the Insurance Company consents there- 
after to reinstate any policy on which allowance has been made to said Agency 
Company, and such policy is reinstated by the payment of premiums in arrears, 
the said Agency Company shall return to the Insurance Company the amount of 
the allowance previously made on such policy at the date of the lapse thereof, 
with interest at the same rate which is used in computing the reserve. 

If, through any future action of the legislature, during the continuance of this 
contract, the Insurance Company is obliged to pay any consideration to the in- 
sured in the event of lapse, in cash or paid-up or extended insurance, during the 
first or second year of the life of the policy, the provisions of this section relating 
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to allowances for lapsed policies shall cease and determine at the date when such 
law goes into effect, and be made the subject of a future agreement between the 
parties hereto. ‘ ’ ‘ ’ : 

But no part of the above shall be paid said Agency Company until all salaries, 
commissions and expenses due shall have been deducted, and if the above sums 
at the time of monthly payment shail not be sufficient to meet the salaries, com- 
missions and other expenses due, the said Agency Company agrees to pay over 
to said Insurance Company sufficient money to cover any deficit there may be. 

It is further mutually agreed between the parties that the Agency Company 
shall abide by the rules and regulations of the Insurance Company in obtaining 
business, and that this contract shall take effect as of the eleventh day of Septem- 
ber, 1902, and shall continue in force, the provisions thereof being fully com- 
plied with, until September 11, 1932, it being understood and agreed that at the 
expiration of this contract, or upon its earlier abrogation from any cause, the 
party of the second part shall receive (all sums due for salaries, commissions and 
expenses having been first deducted) upon monthly settlements, upon ordinary 
and child’s endowment policies, forty-two and one-half per cent of the expense 
loadings received, and upon industrial insurance, ten per cent of the gross 
premiums received upon all policies in force at such date so long as premiums 
thereon shall be paid said Insurance Company, said payments to cease upon any 
policy upon its termination. Said party of the second part shall be under no 
liability for the payment of salaries, commissions or expenses accruing after the 
expiration or abrogation of this contract. . ae 

In witness whereof, the parties hereto (by their proper officers duly authorizea) 
have caused these presents to be executed and their corporate seals hereunto 
affixed the day and year first above written. 





The Lumber Insurance Company of New York. 

THE Lumber Insurance Company of New York, the last company organ- 
ized to specialize in the insurance of the lumber trade, has within the 
past few weeks added three more States to the territory it has entered 
since its incorporation last June. The new licenses were issued by 
Massachusetts, where Frederick J. Caulkins is State agent, with offices 
in the Broad Exchange building, Boston; by West Virginia, where Alfred 
Paull represents the company at Wheeling; and by Tennessee, in which 
State the business is in the hands of D. A. Fisher of Memphis. 

The company was last summer admitted to the States of Ohio and 
Missouri, and the addition of these three makes a total of five States 
entered in the first five months after its incorporation in New York. A 
record of this kind gives good promise of the future growth of this young 
company. 





Nederland Life to Re-Enter the United States. 

It is reported that the Nederland Life of Amsterdam, Holland, is con- 
sidering the advisability of again entering the United States for active 
business. It will be remembered that this company commenced opera- 
dons on this side in 1893, and for nearly four years did a very ex- 
tensive business. Its plan embraced the issuance of a five-year term 
contract, with the option of renewing at the end of the term on other 
forms, such as life or endowment. An extensive agency plant was 
built up and quite a respectable amount of busines secured in various 
sections of the country, when the directors determined that the cost 
of conducting the business was more than they could stand, and conse- 
quently withdrew from further active operations. At the time of 
withdrawal an effort was made to reinsure the outstanding business, 
but as satisfactory terms could not be made, the alternative was 
adopted of carrying the business to expiration. In the years which have 
since elapsed the mortality experience of the company has been most 
favorable, the business has been fairly persistent, and the company is in 
a fair way to recoup itself for the advances made during its estab- 
lishment of a United States branch. The following figures show the 
standing of the United States branch from 1896 to 1904: 


Death Insurance 
Year. Premiums. Losses. Assets. Liabilities. in Force. 
SOG sce acees $395,145 $188,826 $593,407 $315,927 $25,475,361 
L} ere 291,967 197,279 510,391 248,104 14,890,495 
QR cs aves 172,017 126,235 521,170 227,231 9,604,275 
Ao ncueenes 159,776 97,585 568,148 234,781 8,016,698 
WOON sa decceas 173,275 - 120,998 626,467 295,038 7,105,732 
NGG Sai caucaes 187,263 73,485 750,581 402,835 6,234,982 
NG Secccieax 192,764 93,577 820,731 486,220 5,827,813 
SOGGi wa sccaves 180,676 67,703 905,787 597,117 5,526,592 





Reorganization of California Insurance Company. 
M. A. NEWELL & Co. of San Francisco, Cal., have completed arrange- 
ments for the reorganization of the California Insurance Company with 
a capital stock of $400,000. 

The California Insurance Company was organized in 1861 with a 
capital of $600,000. On December 31, 1891, the company possessed assets 
amounting to $1,123,116, liabilities $482,995, and a net surplus of $40,121. 
Its premium receipts in that year amounted to $629,362, and its total in- 
come to $678,263. In the folowing year, 1892, the company reinsured 
its business in the Peoples of Manchester, Home of New York and 
Firemans Fund. Its officers at that time were: L. L. Bromwell, presi- 
dent, and W. H. C. Fowler, secretary. 
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National Organization Formed. 
THE plan to form a national association of the miscellaneous under- 
writers transacting personal accident, health, employers and public 
liability, surety, plate glass and steam boiler lines was carried to a 
successful conclusion at a meeting held in the Hotel Astor, New York, 
on Friday last. The following companies were personally represented, 
and many others sent communications, expressing their entire sym- 
pathy with the movement: A®tna Indemnity, Atna Life, Central Acci- 
dent, Continental Casualty, Fidelity and Vasualty, Fidelity and Deposit, 
General Accident of Philadelphia, Hartford Steam Boiler, Lloyds Plate 
Glass, Maryland Casualty, New Amsterdam Casualty, New Jersey Plate 


Glass, New York Plate Glass, Pacific Mutual Life, Pacific Surety, 


Pennsylvania Casualty, Philadelphia Casualty, Travelers, United States 
Casualty, General Accident of Perth, London Guarantee and Accident, 
and the Ocean Accident and Guarantee Corporation. 

The meeting was called to order by John T. Stone, chairman of the 
special committee on organization. The constitution and by-laws, a 
summary of which was printed recently in these columns, was sub- 
mitted and adopted after a few minor changes had been made. The 
name of the new organization has been definitely decided upon, and is, 
“Board of Casualty and Surety Underwriters.” The election of offi- 
cers resulted as follows: President, John T. Stone, president of the 
Maryland Casualty Company; vice-president, Francis B. Allen, vice- 
president of the Hartford Steam Boiler Inspection and Insurance Com- 
pany; secretary, Walter C. Faxon, secretary of the Attna Life Insurance 
Company; treasurer, William T. Woods, president of the Lloyds Plate 
Glass Insurance Company; executive committee, John T. Stone, Walter 
C. Faxon, George F. Seward, William F. Moore, H. G. B. Alexander, 
Oscar Ising and William Bro. Smith. After the business meeting the 
members attended a banquet. 





Reminiscences of the Early Days. 
SECRETARY WILLIAM ALEXANDER of the Equitable Life has issued his 
usual Christmas letter to the field force of the society. This year he 
indulges in a few reminiscences, some of which are given herewith: 


I entered the service of the Equitable not long after the society cele- 
brated its tenth anniversary. The Equitable was a lusty infant in those 
days, with a surplus of nearly half a million; and I have watched its 
progress from that day to this with a proud loyalty which only those 
who know what the true Equitable spirit is can appreciate. What that 
progress has been you can all see by studying the table showing the 
society’s growth in assets and surplus year by year from 1859 to 1904. 

This table has been published so often and we are so familiar with its 
appearance, that I sometimes wonder whether we do not overlook its 
great significance. It is a record of steady, deliberate, uninterrupted 
growth. For forty-five years the assets have shown a material increase 
from year to year without a single break. And this, with two excep- 
tions, has been true also of surplus. The first exception was after a 
dividend was paid from the accumulations of the first five years. The 
“quinquennial”’ dividend of 1865 almost exhausted the treasury and it 
took several years to replenish the fund. The second exception was a 
year ago, when a decline in market values had an influence on the assets 
of all financial organizations. With some corporations the shrinkage 
was great. In our case there was, as you know, a slight reduction in 
surplus. (But that reduction illustrated significantly the importance of 
a large surplus; and I need not add that the decline was only tempo- 
rary.) * 

In looking ‘ik over the history of the Equitable I am deeply im- 
pressed by another fact. And that is that the marvelous results recorded 
have been achieved economically. Ignorant persons may think other- 
wise if their attention is called to a single item or group of items, but 
every item in the statement of a life insurance company must be consid- 
ered in its relation to other items. This is especially true of expenses. 
The expenditures of a large company are necessarily greater than those 
of a small company; nor is economy or extravagance to be measured by 
regarding expenses of one kind only; we must scrutinize the entire ex- 
penses in their relation to the total transactions of the company. The 
entire amount paid in salaries, for example, by the Equitable, is less 
than three-tenths of one per cent of its assets, and less than eight one- 
hundredths of one per cent of its outstanding insurance. Do you know 
of any other business enterprise that can match this? But the real test 
is when the total expenses are compared with the total results achieved. 

The chief expense of a life insurance company is connected directly and 
indirectly with the remuneration of agents. But the magnificent growth 
of life insurance during the last half century in the United States has 
been largely due to the industry and zeal of the agent. We could save 
the commissions paid to agents, but if the companies took that course, 
how many widows and orphans would be left destitute that are now pro- 
vided for? If the American companies, for example, had followed the 
lead of the ‘“‘Old Equitable’”’ of London, where would they stand to-day? 
That company is one of the most significant monuments of the strength 
and permanence of a life insurance company founded on scientific princi- 
ples and conducted with integrity and efficiency. It has already enjoyed 
a youth of nearly a century and a half and there is every indication that 
it will continue to prosper for unnumbered centuries hereafter. But it 
has “‘never employed agents*’’—it assures only those who come to it 
voluntarily. The latest statistics at hand are for the year 1902. During 
that year the “Old Equitable’ issued 250 policies covering an amount of 





*Quotation from its own Prospectus. 
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insurance considerably less than the Equitable of New York has over 
and over again issued in a single day. And at the end of that year its in- 
surance outstanding amounted to less than forty million dollars. * 

But the reputation of the Equitable does not depend on the reports at 
outside investigators, or on its own official utterances. The public con- 
fidence it enjoys is due rather to what it has done and to what it is. 
“The-tree is known by its fruit.” “Every good tree bringeth forth good 
fruit, but a corrupt tree bringeth forth evil fruit.” You do not ‘gather 
grapes of thorns or figs of thistles.”” I was not present, as I have inti- 
mated, when the Equitable tree was planted, but I arrived when it was a 
mere sapling. And I have watched its growth ever since and have seen 
the fruit that it has been constantly bearing. I sometimes wonder if all 
the younger agents who observe that all the companies are issuing lib- 
eral policies and paying them promptly really know what the Equitable 
has done. I can remember when it was the rule rather than the excep- 
tion with many companies to resist claims or to compromise them for a 
part of their value. I can remember when beneficiaries considered them- 
selves lucky if they collected their insurance within four or five months 
after the death of the assured. I can remember when the only liberal 
returns ever made to policyholders were after their policies had finally 
matured. I can remember when all policies were such illiberal con- 
tracts and were warranted in such a way that they were always in 
danger of absolute forfeiture. I wonder if the younger men realize that 
the Equitable was the first company to remedy all these evils? Do they 
realize that the Equitable was the first company to make the policy- 
contract reasonable and fair? that the Equitable was the first company 
to introduce a thoroughly efficient incontestable clause? that the Equi- 
table was the first company to offer to return the full reserve on a life 
policy during the lifetime of the assured? that the Equitable taught the 
other companies | how to pay claims on the day proofs of death were 
received? * * 

Here and al policyholders who see that the Equitable has paid out 
more in dividends than any other company, object that in individval cases 
dividends have shown a falling off. This is perfectly true, but it is not 
true to the extent that ill-informed people imagine. In the first place, 
many apparent differences that appear to be declines are not declines 
at all. They are simply due to a different experience under separate and 
distinct classes of insurance. But the remarkable thing about the de- 
clines that are real is that they have not been greater in the face of 
adverse circumstances over which the management has had no control. 
Everyone who knows anything about the premiums charged on the bulk 
of the insurance now maturing, knows that the only profit from interest 
is the margin realized over and above four per cent. In the early days 
the ruling interest rate was seven per cent. If that rate had continued 
to prevail up to the present time, the dividends of.the Equitable and of 
other companies would have been very much larger than has been the 
case. The policyholders of these companies have been allowed, so to 
speak, four per cent interest on their premiums. When, therefore, an 
insurance company has realized say, five per cent, the credit to surplus 
has been only the excess, namely, one per cent—and one per cent does 
not increase very rapidly when compounded. But when the same com- 
panies were earning say, six per cent, the credit to surplus was just 
double what it was when interest fell to five per cent. Again, if the 
burden of taxation had not increased, dividends would be larger than they 
are. 

There are other reasons why dividends are not larger: If the managers 
of the Equitable, for example, had been willing to invest the funds of the 
society in speculative ventures, the income from investments might have 
been enormously increased and very much larger dividends might now 
be paid, but instead of representing the ‘‘strongest in the world,” you 
would be recommending a weakened institution unworthy of a full meas- 
ure of public confidence. But the society’s investments have been made 
without fear or favor solely for the protection and advantage of policy- 
holders. 

The prosperity of the society and the success of its agents is due to the 
history of its management in the past, and to what it is and to what it 
stands for to-day. And the careful management which has made it what 
it is will perpetuate its prosperity and its success hereafter. 





Loser by Tarrant Explosion Gets New Trial. 
Tue Appellate Division of the Supreme Court, in the first department, has just 
reversed the verdict in favor of the defendant, and ordered a new trial in the case 
of the Eppens, Smith and Wiemann Company against the Hartford Fire In- 
surance Company. This case was tried before Justice Amend and a jury and 
resulted in a verdict in favor of the insurer. From the judgment entered on this 
verdict, the plaintiff appealed, and its appeal has now been sustained. 

The property insured was machinery, etc., contained in a building on the south 
side of Warren Street, in the city of New York, between Greenwich and Wash- 
ington Streets. Diagonally across and on the northwest corner of Warren and 
Greenwich streets there was located what was then known as the Tarrant build- 
ing. On October 29, 1900, fire occurred in the Tarrant building, causing an ex- 
plosion that wrecked that building. 

‘The claim of the insured was that its building was ignited by the fire resulting 
from the explosion, and the property insured was destroyed by that fire. The claim 
of the insurance company was that the explosion blew down the front wall of the 
building in which the insured property was, whereupon the policy terminated. 
Incidental to the claim of the company was the further contention that the loss 
of the insured had been caused by the explosion only. 

One of the errors of the trial court complained of by the insured was that the 
trial judge was not warranted in charging the jury that if they found that the 
front wall of the building had been “shattered” by the explosion that the in- 
surance then terminated, the plaintiff’s counsel contending that it was necessary 
for the jury to find that the wall had actually “fallen.” 

The opinion of the Appellate Division, unanimously reversing the judgment 
of the court below, says in part: 


It might well be that the wall was shattered and still remained standing, and 
that no substantial part of it fell until after the destruction of the property in- 
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sured by fire. The jury would very likely infer that the phraseology of the 
question in this ge was significant. he language of the policy on the 
point was plain and simple. Counsel for the defendant was not content to 
adopt the language of the policy in framing the question, and we think the court 
was led into an error. Even though the wall may not have been razed by the 
explosion, yet it is probable that the glass in the windows was shattered, and it 
may well be that the wall was cracked and weakened in consequence thereof, and 
that it subsequently from heat of the fire within the Fahys building fell the. more 
readily, yet under the terms of the policy this would not relieve the insurance 
company of liability, and still the jury were given to understand that it would. 


William B. Ellison and Arnold L. Davis were counsel for the insured. 





Handbook of the Law of Insurance. 

A VERY interesting compilation of the law of insurance has just been 
put forth by the West Publishing Company of St. Paul, Minn. The 
author is William Reynolds Vance, professor of law in the George Wash- 
ington University, at Washington, D. C. In his preface Mr. Vance 
expresses the hope that the work may contribute something toward the 
needed crystallization of this branch of law from its present amorphous 
condition. The principal object of the treatise is to give a consistent 
statement of logically developed principles that underlie all contracts of 
insurance—erratic doctrines and eccentric decisions being relegated to 
the foot-notes so far as fairness would permit. Subsidiary chapters are 
added, treating of the rules peculiar to the several different kinds of 
insurance. d 

The work comprises nearly 700 pages, divided into seventeen chap- 
ters under the following heads: Historical and Introductory; the Nature 
and Requisites of the Contract; Parties; Insurable Interest; the Making 
of the Contract; the Consideration—Premiums and Assessments; the 
Consent of the Parties—Concealment; the Consent of the Parties—Rep- 
resentations and Warranties; Insurance Agents and Their Powers; 
Waiver and Estoppel; Rights Under the Policy; the Standard Fire Pol- 
icy; Terms of the Life Policy; Marine Insurance; Accident Insurance; 
Guaranty, Credit and Liability Insurance. The subject matter is treated 
in extremely simple form and can be easily comprehended by the aver- 
age layman. Agents desiring some knowledge of the law of insurance 
will find this work of great interest and value. It sells at $3.75 per copy 
and may be ordered through The Spectator Company, 95 William street, 
New York. 





Has Electricity Diminished Fire Hazards? 
IN a recent address upon “‘The Electrical Fire Hazard,’’ C. J. H. Wood- 
bury is quoted as saying: 

Not the least of the benefits that these advances in electricity have 
brought about is the lessening of fires. Electricity has diminished fire 
hazards by doing away with the attendant mishaps of direct flame, the 
use of oil, gas explosions and carelessness with friction matches. 


On the face of the matter, the opinion of the average man would be apt 
to coincide with Mr. Woodbury’s statement. Nevertheless, an investiga- 
tion of the causes of fires in 1884 and in 1902, as shown in The Chronicle 
Fire Tables, develops that the number of fires and the insurance losses 
involved, due to gas, oil (excluding stove accidents) and matches, were 
in 1902 more than double the number and amount in 1884; while electrical 
fires and losses grew from practically nothing to a considerable per- 


centage of the total. Briefly stated, the proportions were as follows: 








Percentage of all In- 


Percentage of all Fires. ee eae 
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1884, 1902, 1884, 1902, 
Electric wires and lights ....-...-.------ 067 1.320 017 9 392 
Ga. oil, lamps, matches, etc. (not stoves) 5 745 13.689 2.634 5.582 








It is hard to reconcile the above figures with the general belief that 
electricity is a factor in reducing the fire loss, although the disparity 
may be susceptible of some reasonable explanation. Thus, closer ex- 
amination into the causes of fires in 1902 may have resulted in classifying 
properly many such fires as, in 1884, were set down to “unknown” causes. 





The Electrical Fire Hazard. 

C. J. H. Woopsury, the well-known electrical engineer, read a very interesting 
and instructive paper recently before the Brooklyn Institute of Arts and Sciences, 
accompanied by stereopticon views. In discussing the fire hazard resulting 
from electricity, Mr. Woodbury said in part: ; ; 

Among these problems, subsidiary to the main questions of ag sana Tye 
operation and administration, is the relation of eleciricity to the fire hazard, for 
it is a principle in underwriting that every material possession subject to — 
ance is to its uttermost details also involved with questions of fire hazard, bot 
external and internal. * * While diminishing the hazards of other or 
of illumination, with their attendant mishaps from direct flame, the uses ty - 5 
gas explosions and carelessness with friction matches, it must be concede that 
electric lighting cannot be claimed to be free from a hazard. Electric motors, in 
displacing gas and gasolene engines, or isolated steam boilers with careless 
attendants, cannot be assumed to remove all fire risk merely because they oe 
placed the burning of highly combustible materials. In diminishing the use o 
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these methods involving perilous hazard, there remains the possible electrical 
hazard, for this energy which is normally converted into heat at high tempera- 
tures when it meets the resistance of arc or incandescent lamps, also produces 
similar temperatures adequate to ignite anything combustible whenever sufficient 
electrical energy is diverted from its normal conductors of low resistance and 
meets with a path of high resistance which converts into heat the portion of 
its energy devoted to the struggle for the maintenance of the circuit. Virtually 
the whole of the precautions for the maintenance of conditions of safety may be 
summed in the provisions for adequate conductivity and efficient insulation, but 
in their applications these provisions reach practically to every detail of all 
electrical plants. * * * 


Taking up the question of electrolysis, its relation to the fire hazard features 
and the manner of its prevention, the speaker said in part: 


Any impairment of underground water pipes to the point of rupture is certainly 
a live issue in the questions pertaining to fire hazards, and hardly less so is any 
injury to underground conductors connected with the fire alarm or the telephone 
systems which are such essential features in the reduction of the fire loss, by the 
prompt manner in which they are able to summon the fire department. These 
underground currents remove metal from such buried conductors, and also form 
caustic potash and other alkalies by the electrolysis of alkaline sulphates or 
chlorides. If these are formed near to wudenpremed conductors they are not cor- 
rosively active upon them until the generating current ceases or is greatly re- 
duced. Metallic sodium has been formed by the dissociation of sodium hydrate 
in cement by currents of electricity, and such events have occurred in buildings 
where the presence of moisture caused the rapid oxidation of the sodium, pro- 
ducing heat which set fires. The magnitude of these underground changes may 
be noted from the large masses of these electro-deposited materials, sometimes 
a yard in diameter, which become attached to the ground plates at central-power 
stations. The method of preventing the destructive effects of electrolysis is to 
attach the positive side of the generators to the trolley wire so that the return 
current tends to build deposits upon the underground conductors beneath the 
area traversed by the moving cars. In the vicinity of the power house the de- 
structive effects of the current leaving the underground pipes and cables for the 
ground plate would be more active than under any other condition of affairs, 
unless conductors reached to the ground plate from such of the pipes as were 
positive to the earth. 





Fire Department and Water Supply Notes. 


Alpena, Mich.—Will purchase local waterworks at a cost of $48,000. 

Ashland, Ky.—Will purchase 1000 feet of new fire hose. 

Ashland, Ohio.—Another water box for pump has been added to waterworks 
system. 

Austin, Minn.—Has decided to purchase 500 feet of fire hose and several chemi- 
cal hand fire extinguishers. 

Bellingham, Wash.—Is laying 6000 feet of 6-inch main. 

Beresford, Ia.—Is laying seven blocks of mains. 

Bordentown, N. J.—Work has commenced on new waterworks system. 

Bridgeport, Conn.—Will build a storage reservoir about a mile north of Beaver 
dam; capacity, 1,250,000,000 gallons. 

Carrollton, Ga.—Has ‘contracted for a waterworks system. 

Chickasaw, Okla.—Has a new waterworks system. 

Colfax, Wash.—Will build a gravity system; source, wells; cost, $55,000. 

Corliss, Wis.—Will purchase a fire steamer or large chemical engine and or- 
ganize volunteer fire department. 

Cortland, N. Y.—Has appropriated $4000 for fire department supplies. 

Covington, Ky.—Has added four members to its fire department. 

Comet, Ohio.—Work on construction of new waterworks system has com- 
menced. 

Cranston, Wis.—A new waterworks system will be installed. 

Dixon, Ill.—Will build a standpipe. 

Dubuque, Ia.—Contract for a $3500 brick fire station has been let. 

Fort Meade, N. D.—Is building a 500,000-gallon waterworks. 

Fort Wright, Wash.—New reservoir to have capacity of 500,000 gallons will be 
— a triplex motor-driven pump will be installed and 2800 feet of pipe line 
aid. 

Galveston, Tex.—A new chemical engine has been purchased. 

Giltner, Nev.—Will build a $12,000 waterworks. 

Grundy Center, Ila.—Has laid 300 rods of new mains. 

Harlem, eee | install a $35,000 waterworks system. 

Henry, S. D.—A volunteer fire department has been formed. 

Hood River, Ore.—Has purchased a double 35-gallon chemical engine, estab- 
lished fire district and organized volunteer fire company. 

Houlton, Me.—Has purchased a modern hook and ladder truck. 

Humboldt, Kan.—Has voted $45,000 waterworks bonds. 

Interlaken, N. Y.—A new fire company has been organized. 

Johnstown, Pa.—Has purchased a new hose wagon. 

Knoxville, Tenn.—Installing Gamewell alarm system. The proposed new water- 
works system will cost about $667,000. 

Largeview, Tex.—Has purchased a combination chemical engine and hook and 
ladder _ truck. . 2 é 

La Salle, Ill—Has a new pumping engine; capacity, 3,000,000 gallons. 

Lee, Ill.—Contract for new waterworks awarded. 

Lebanon, Pa.—Will lay pipe line from South Mountain dams; cost, $110,000; 
also mains within city limits; cost, $45,000. 

Maisonneuve, ge 5 xa purchased a new steamer. ; 

Manson, Ia.—Is building a waterworks system and will lay 2400 feet of cast 
iron main to be used in extending system to South Manson. 

Marengo, Ky.—Has organized a volunteer fire department; the town’s new 
waterworks system is completed. f ‘ 

Marion, Ia.—Has laid 2400 feet of 4-inch water main. 

Maumee, Ohio.—Is constructing new waterworks. 

Menominee, Mich.—Has voted to purchase local waterworks plant. 

Missoula, Mont.—City council will purchase new fire engine. 

Muscatine, Ia.—Has voted in favor of $85,000 waterworks bonds. 

Newark, N. J.—New supply wagon purchased. 

Newburyport, Mass.—Has installed Gamewell fire alarm system. 

New York, N. Y.—Fire Commissioner Hayes has asked for $375,000 corporate 
stock for the purchase and equipment of three additional fireboats. 

Paynette, Wis.—Will issue $12,000 waterworks bonds. 

Pawtucket, R. I.—Will improve its fire alarm system. 

Piqua, Ohio.—Has purchased two combination chemical and hose wagons. 

Plankinton, S. D.—Waterworks completed. 

Princeton, Ky.—Has voted for $50,000 waterworks system. 

Prophetstown, Ill.—Has installed a waterworks system. 

Revere, Mass.—Has voted to purchase plant of local water company. 

Rheems, Pa.—May install a waterworks system in the near future. : 

Richmond, Va.—New electric pumping plant has been accepted by the city. 

Rochester, N. ¥Y.—Combination chemical hook and ladder truck added to fire 
apparatus. - 

Rese. Jll.—Has organized a volunteer hose company. é 

St. Joseph, Mo.—Will add 3000 feet of hose to fire department equipment. 

St. Paul, Minn.—New water tower to replace old one. — 

Salisbury, Mo.—Has voted a $20,000 waterworks bond issue. 

San Antonio, Tex.—Will purchase steam fire engine. 
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San Leandro, Cal.—Will have a paid fire department from January 1. 

Schenectady, N. Y.—Will add ten firemen to its fire department. 

Seattle, Wash.—Has purchased 5000 water meters. 

Sioux, Falls, S. D.—Will purchase 1000 feet of new hose. 

"-igiaaaall Mass.—Will purchase a combination chemical hook and ladder 
truck. 

Spokane, Wash.—A 1,000,000-gallon storage tank will be built at Lidgerwood 
park; height, 20 feet; diameter, 92 feet; cost, $14,200. 

Springfield, Tenn.—Work on the new waterworks has advanced rapidly. 

Summit, l1l.—Has awarded contract for $13,000 waterworks system. 

Tabor, S. D.—Work has commenced on new waterworks, 

Victor, N. Y.—Has organized a fire department and will purchase modern fire- 
fighting apparatus. 

Virginia, Minn.—Has established new waterworks system. 

Wallace, Idaho.—Will install a new combination chemical hook and ladder 
truck. 

Waterman, I1l.—Has erected a steel water tank and tower. 

Waukegan, I1l.—Is installing a Gamewell fire alarm system. 

Wildwood, N. J.—A new house wagon has been added to fire department. 

Winona, Minn.—City council will purchase new fire engine to replace old one 
condemned. F so 

Wisner, Neb.—Is building a standpipe and extending its system. 

Woodward, Ia.—Has voted $8000 waterworks bonds. 





Large Fire in Minneapolis. 


Earty on Wednesday morning, December 14, a fire occurred in the business 
section of Minneapolis which at one time threatened to develop into a disastrous 
conflagration. Jacob Miller, a fire insurance patrolman, was killed; John Fel- 
lows, a pipeman, is missing, and several firemen were more or less injured. 
The entire loss by fire and water is estimated at $700,000. The principal losses 
were: Boutell building and annex (owned by Hale Homestead Company), Fifth 
street and First avenue, south, $110,000, insurance $75,000; Boutell Brothers, 
stock, $300,000, nearly covered by insurance; O. H. Peck, stock, $50,000, partial 
insurance; Bintliff building (owned by Hale Homestead Company), $50,000; Bint- 
liff Manufacturing Company, stock, $50,000; Powers Mercantile building (owned 
by L. W. Lyman), $20,000; Powers Mercantile Company, stock, $25,000; North- 
western National Bank building, $10,000; Mechanics Bank building, $20,000; 
other miscellaneous losses, $75,000. The cause of the fire, which started in the 
basement of the Peck building, is unknown. 





Life, Fire and Miscellaneous Notes. 

—The National Life of U. S. A. has established a branch in San Francisco. 

—The Mutual Animal Protective Association has filed articles of incorporation 
at Seattle, Wash. 

—W. O. Wayman, of the Pacific Underwriters of San Francisco, was in New 
York this week. 

—In 1903 the Court of Honor advanced its rates to new members, and now 
the old members are under the galling fire of a proposed rate advance. 

—Wm. H. Woodward, who died recently in St. Louis, carried $60,000 life in- 
surance. He had $20,000 in the Equitable and $20,000 in the Mutual Life of New 
York. 


—The plate-glass writing companies have completed articles of agreement for 
a compact, and the Central Accident is now the only company which has not 
signed. Ten companies have agreed to the terms of the compact. 


—The Board of Fire Underwriters of the Pacific has notified the Salt Lake 
City authorities that if the proposed improvements in the water supply are 
made a seventeen per cent reduction in the fire rates will follow. 

—A prominent New York casualty insurance company advertises elsewhere in 
this issue for a capable superintendent for its accident and health department. A 
very desirable position is open for anyone possessing the right qualities. 

—The Special Agents Association of California and Arizona has the fotlowing- 
named officers: Wm. H. Bonsall, president; D. W. Pierce, vice-president; M. E. 
Faust, secretary, and L. P. Stephens, treasurer. Its offices are at Los Angeles, 
Cal. 

—‘‘Fire Tests with Lamps,”’ just issued by the British Fire Prevention Com- 
mittee, deals with tests of a lamp styled the “‘petrolite lamp,” and contains the 
committee’s report thereon. Copies may be obtained through The Spectator Com- 
pany at $1.25 each. 

—The Missouri Hand-Book for 1904 has been published by The Western In- 
surance Review Company. It contains a list of the insurance companies oper- 
ating in the State, their officers, managers and special agents’ names and ad- 
dresses, statistics, Missouri business, list of towns and agents therein, companies 
represented, etc. 

—Wilford M. Patton, heretofore vice-president of the Northwestern National 
of Milwaukee, has been elected president to succeed the late Alfred James; A. 
F. James, formerly second vice-president, becomes first vice-president; Secretary 
Wm. D. Reed, becomes second vice-president, and Assistant Secretary Joseph 
Huebl is promoted to the secretaryship. 


—The Hamilton Fire of New York has appointed the following agents in New 
York State: McMaster & Murphy, Auburn; Charles S. Coddington, Geneva; 
Osbourn & Bently, Jamestown; W. H. Mandeville & Co., Olean; Charles C. 
Swan, Elmira; James H. Andrews, Binghamton; Charles B. Westbrook, King- 
ston; W. G. Lewis & Co., Rome; Shipp & Osborn, Newburgh; Theo. F. Dana, 
Ogdensburg; Day & Day, Batavia; D. W. Campbell, Niagara Falls. 

—Judge Sewell of the Superior Court of San Francisco has denied the Man- 
chester’s application for a temporary injunction restraining its ex-Pacific Coast 
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manager from soliciting its policyholders or diverting its business, and has dis- 
missed the case. A similar case is before the Federal Court. Manager Frank 
Lock of the Atlas is reported as saying that the Manchester has recovered all 
its original records from its ex-manager, and that the Federal Court has issued 
an injunction against him. 


—Assecuranz-Compass for 1905, a year-book devoted to insurance interests in 
Austria-Hungary, containing 1100 pages of statistical and other matter, has been 
issued by Gustav J. Wischniowsky, controller of the Austro-Hungarian Bank of 
Vienna. It covers the standing and business not only of domestic companies, 
but of those of other nations operating in Austria-Hungary, giving the figures in 
great detail and comparing those of 1903 with those of 1902. The Assecuranz- 
Compass may be ordered through The Spectator Company, New York, at $5 per 
copy. 


—Number 1 of The Journal of the British Fire Prevention Committee, published 
in November, 1904, is a record of the Baltimore conflagration of February 7 and 8, 
1904. It comprises a map of the fire area, a series of photographs of the buildings 
affected, the official government report on the fire and the opinions of expert 
bodies, the whole having been arranged and summarized by Edwin O. Sachs, 
F. R. S. Ed., architect, chairman of the British Fire Prevention Committee, vice- 
president of the National Fire Brigades Union, vice-president of the International 
Fire Service Council, etc. Copies may be procured through The Spectator Com- 
pany, New York, at $2.50 each. 


—J. A. Jackson, of the literary department of the Mutual Life of New York, 
finds time to peruse a number of insurance journals, and he believes that every 
agent and manager should make time to look over a few. Indeed, he cannot 
afford to do otherwise. Mr. Jackson says: “‘A single point may be worth the 
year’s subscription, and yet may be found in the least meritorious paper of the 
lot. It may be only an item of statistics, an act of legislation, a court decision. 
a suggestion as to agency management, something concerning a competing com- 
pany—at once invaluable and yet avoidable in honorable competition, or possibly 
the exposure of an alluring assessment or ‘get-rich-quick scheme,’ coming just in 
time to be of service to manager or agent in closing an important case.” 


—The Central Insurance Company of London, England, which on December 
31, 1908, had available resources aggregating $614,980 (also $3,915,000 of uncalled 
capital), has on deposit $50,000 with the Farmers Loan and Trust Company of 
New York for the additional security of United States policyholders. This 
deposit, which cannot be withdrawn until a year after the last United States 
policy has expired, is invested partly in British government 2% per cent con- 
sols, and the balance in Illinois Central Railroad, Michigan Central collateral 
3% per cents, and Lake Shore collateral 3% per cent gold bonds. While fair- 
sized lines are written without a warranty clause (except in special cases), policies 
are issued only on risks freely accepted by the best admitted companies. Fred S. 
James & Co. of Chicago and New York, who also represent the National Union 
Fire of Pittsburg for the metropolitan district, are United States agents and 
attorneys for the Central, and Edward Meinel is manager of their New York 
office. 


—In the case of the executors of S. M. Taylor against tne Provident Savings 
Life, Judge Buffington of Pittsburg took the case from the jury and asked 
counsel to submit arguments on the points of law involved. All the material 
facts in the case are undisputed, and the decision will rest on whether or not 
the thirty days of grace are operative when the insured distinctly declared his in- 
tention of not paying the premium. Mr. Taylor carried a term policy upon 
which three annual premiums had been paid, and when the fourth was due per- 
sonally told a representative of the company that he would not pay it, as the 
necessity for the protection had passed. A few days later he was accidentally 
killed, and following his death the premium was tendered, under the thirty-days’ 
grace clause, but refused. The point raised is an interesting one, and the Provi- 
dent Savings is acting in all fairness to its policyholders in referring to the 
court the decision of the question as to the attitude of the deceased in regard 
to payment of the premium being binding on his executors. 





Free to Life Agents. 
300k of views of California and semi-tropical America may be had by ad- 
dressing Conservative Life Insurance Company. This should be of special in- 
terest to field men contemplating a milder climate for their winter’s work.*** 








A prominent New York company desires a superin- 
tendent for Accident and Health Department. Liberal 
contract will be made with the proper man. 

Address ‘‘F. J. G.,” 
care THE SPECTATOR, (P. O. Box 1117), N. Y. 








MEDICAL DIRECTOR. 


Is your medical department as efficiently and economically organ- 
ized as you wish? A physician now engaged, wishes to make new 
connections. Thoroughly familiar with the effective admini-tration 
of a medical department in all its branches so as to secure a maximum 
of efficiency at a minimum of cost. Correspondence strictly confiden- 
tial. Address ‘‘ Director,” in care of THE SPECTATOR, (P. O. Box 1117) 
New York. 
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